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ALLIANCE TO LEAVE US 


TIRED OF THE STATES. 
British Corporation to Withdraw 
From the Country on January 
1—Never a Factor Here. 


Formal notice has been given that 
on January first the Alliance Assur- 
ance Company of London, will with- 
draw wholly from the United States. 
While a high grade institution and 
one that under a liberal management 
ceculd have written a profitable busi- 
ness in this country, the erratic pol- 
icy of its home office_ administration 
with regard to the Unfted States pre- 
vented its ever being taken seriously 
here. 

The corporation entered this coun- 
try in 1892, appointing as its United 
States managers. Weed and Kennedy 
of New York city. It was represent- 
ed on the Pacific Coast by Charles 
F. Mullens, of San Francisco, who 
held a like connection with the Com- 
mercial Union and the Palatine, re- 
porting for all three companies di- 
rect to London. Being an able un- 
derwriter and exceedingly popular 
personally Mr. Mullens secured for 
the Alliance, in conjunction with his 
other companies, a large line of profit- 
able business upon which he receiv- 
ed a handsome contingent commis- 
sion. Its heavy West Coast business. 
however, was destined to prove the 
vndoing of the Alliance on this side 
the water, the San Francisco dis- 
aster of last year finding it involved 
in the city to the extent of $2.325,710 
net. Its management, upon the ad- 
vies of Califernia counsel, denied li- 
ability under the provisions of the 
earthquake exemption clause contain- 
ed in its policies. This move was 
so unpopular on the coast that the 
uselessness of attempting to write 
further business there was self evi- 
dent; the company accordingly with- 
drew from the territory at the close 
of last year. 

Robert Lewis, the head office man- 
ager of the Alliance, always had an 
aversion for business here East of the 
Rocky Mountains and American un- 
derwriters have frequently speculated 
as to his reasons for entering the 
territory. Be they what they may, 
Mr. Lewis dictated a narrow and il- 
liberal course here, and today, out- 
side a couple of dozen points, the of.- 
fice is unknown. When some five 
years ago the plant of the Imperial 
of London was purchased by the AIl- 
liance, the latter institution had a fine 
chance to take over some capital field 
connections, that had been long es- 
tablished and uniformly profitable. In- 
stead, it elected to reinsure a portion 
ef the business, carrying the remaind- 
er to expiration. 

Subsequently the Alliance changed 
its tactics and for a time it was 
thought would earnestly compete for 
American risks. It appointed agencies 
at Chicago, Indianapolis, Minneapolis 
and six or eight other leading cen- 
tres, and had no difficulty in getting 
a choice averegation of risks in con- 
sequence. The activity spash proved 
of short duration, though and was 
fo"lowed by the mandate that the li- 
ability assumed be cut in half. So 
serious did the comnany’s Chicago 
representative deem the matter that 
he hurriedly left for London, in an 
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STILL IN SBRIOUS DOUBT 


STOCK DELIVERY 


Thomases Unable to Determine 
Whether They Can Transfer Stock 
of Provident Savings Life. 


UNCERTAIN. 


As the last forms of the Eastern 
Underwriter went to press yesterday 
afternoon, the conference for 
o’clock in the forenoon, at 
R. Thomas and O. F. Thom- 


as, bankers of this city, hoped to as 


called 
eleven 
which E 


certain definitively whether delivery 
of the stock of the 
dent Savings Life Assurance Society, 


majority Provi- 


which they sold to a Philadelphia syn 


dicate, a weeks could 
be effect, 
idea as to its probable outcome could 
be had. 


By the 


couple of ago, 


was still in session, and no 


the effectel 
the Thomases agreed 


terms of sale 


on the 5th inst 
to turn over 1,056 shares of Provident 
Savings stock and $1,000,000 in bonds 
of the Western 
$100,000 cash 


Ice Company, for 
and $1,000,000 in 
the 


payment of 


Thomases 
the in 
stock, 
the in 
of the 


not be less 


notes. In turn 
guaranteed 
the ice 


terest cn company 


and that the net surplus. of 


surance company at the close 


present year would than 
$289,000 

the payment of the notes 
the 


Savings 


To insure 
lelphians were to give 
Provident 
bankers found them- 
pur 
book transfer either the in 
stock or the 
having 


Thomases' the 
stock. But the 
selves unable to turn over for 
poses of 
surance company ice 
been 
loan 
who 


for 


company bonds, these 
with 
The new owners, 
meantime have little to show 
their purchase, have been put off from 
day to day with the promise of the 
delivery of the 
that the Thomases make good, 
by the transfer of the stock 
return of the purchase money. 
The given by the Philadel 
phians are in the banks and cannot 
be had. On September 30 the Provi- 
dent Savings had on deposit with the 
following banks (all known as Thom 
Hud- 
Union 
Mercan- 
Consoli- 


placed various banks as 


collateral. 


securities, insisted 
either 
or the 


notes 


as institutions) these amounts: 
son Trust Company, $148,060; 
tank of Brooklyn, $130,000; 
tile National Bank, $166,234; 
dated National Bank, $105,000 

State Superintendent of Insurance? 
Kelsey admitted that over a month 
ago he received an intimation that 
something was wrong with the Prov!l- 
dent Savings Life, but upon the as- 
surance of Timothy Woodruff, the 
then president of the Society, that 
there was2nothing in the allegations 
he paid no attention to them 

The company is undergoing exam- 
ination by Actuary S. H. Wolfe, repre- 
senting the Colorado Insurance De- 
partment and Examiner Nelson Hod- 





ley of the New York Department 
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REPLIES SPECIFICALLY. 








F. E. McMullen Answers John |. D. 
Bristol’s Latest and Again 
Trounces “Twisting.” 





In last week’s issue of the East- 
ern Underwriter we reprinted in full 
the reply of F. E. McMullen, of Ro- 
chester, ex-president of the National 


Association of Life Underwriters, to 
the famous circular of John I. D. 
Bristol, genera] agent in New York 
city for the Northwestern Mutual 
Life, concerning the merits of policy 
twisting; at the same time we gave 
Mr. Bristol’s rejoinder to Mr. McMul- 
len. We now give space to an in- 
teresting communication newly re- 
eeived from the latter gentleman in 
which he tersely and_ specifically 
states his views as to the subject in 
dispute. Here is his letter in full: 

“Since you skilfully attempt to 
dodge the main issue by charging that 
I did not correctly construe, nor fully 
quote your letter of September 20th, 
and in order that those who read 
this correspondence may interpret it 
for themselves, I here quote in full 
from your original letter the para- 
graph to which I took exception. 

“‘Following the tremendous life 
insurance upheaval, large policyhold- 
ers are naturally talking with life in- 
surance men—about the improve- 
ments in the business, the new con- 
ditions, and wondering if they can in 
any way better their policy contracts. 
The larger insurants—lines of $100,- 
000 to $1,000,000—know that the only 
life insurance they have under their 
Tontine policies is the difference in 
their face and the guaranteed reserve 
value to be paid in the next few 
years. These policyholders are nat- 
urally wondering how much these re- 
serves would earn in their business, 
or—as so much has been said adverse- 
ly to Tontine policies—how much an- 
nual dividend life insurance the in- 
terest on these reserves would carry. 
They are also—with so much said 
recently about life insurance in gen- 
eral—figuring with agents of various 
companies as to how much more pro- 
tection a combination of new annual 
dividend life insurance, with the old 
reserves at a good rate of interest 
or on a profitable business invest- 
ment basis, would afford. All of this 
naturally opens the way for inter- 
views and tends to a largely increased 
life insurance, to comport with the 
general rise in all values. All re- 
alize that a dollar today is worth 
much less than formerly in the way 
of familv and estate protection. The 
intelligent policvholder in many cases 
is saving premium increase, and in 
creasing this protection by anticipat- 
ing the reserve payments on his ola 
policies as collateral for obtaining 
from friends or the companies the 
necessarv premium loans for new an 
nual dividend life insurance. All of 
this is everywhere creating a desire 
for life insurance interviews. In the 
near future—a natural result from 
our new advertising methods—the 
large insurers of our field will talk 
more about the Northwestern’s new 
neliev—that perfect policy contract, 
which. even if it did not cost much 
less than the so-called similar poli- 
cies of other companies, is worth so 
much more from its guarantees so 
perfectly meeting the ever changing 
ecnditions of the insured, beneficiary 
and contingent beneficiary—without 
which no insurant is fully insured.’ 

“The paragraph quoted conveys to 
me two distinct suggestions. 

“First: (This is the one in point 
which you side-stepped in your reply 
of the 22nd). Holders of tontine pol- 
icies, if properly apnroached, may 
be induced to surrender their poli- 
cies for cash, loan the amount re 
ceived or invest it in their business 
and with the earnings thereon buy 





~_ -_- a teats —_— 


‘few annual dividend insurance,’ in 
the Northwestern. 

, second: Holders of tontine poli- 
ties may increase their insurance 
without {ncreasing premium payments 
by mertgaging the reserves on their 
old ‘tontine policies. 

“The first proposition is one of 
twisting pure and simple, and, es- 
pecially under present new conditions 
is, in my judgment, unjustifiable from 
every conceivable standpoint, for in 
practice it could result in nothing but 
loss and disappointment to the in- 
sured; and in consequence damage to 
the great business of insurance as 2 
whole. 

“Your second proposition is only 2 
step removed from the first; for, ex- 
cept in rare cases it is not advantage- 
ous to an insured to mortgage an old 
policy to pay premiums on a new 
one. The agent having in sight first 
year and renewal commissions is the 
only one likely to profit by such 4 
transaction. 

“I did not mean to be understood 
as saying that there are legitimate 
cases of twisting, for such a state- 
ment might easily be misunderstood: 
but granting for the moment that 
some of the cases set forth in your 
“twisting” circular of December 17th, 
1898 were justified for the reasons 
ossigned, viz.: repeated large rebates 
to the “twisted” by “the racers,” sim- 
ilar reasons do not now exist. Pres- 
ent limitations, restrictions and pen- 
alties imposed by the New York Laws 
have effectually and I think absolute- 
ly stopped rebating, a fact in which 
all right thinking insurance men re 
joice. 

“I also criticize your letter and 
take umbrage thereat, because of its 
manifest purpose to induce agents of 
other companies as well as those of 
your own company in other fields, to 
join your force and operate under 
yeur methods. I don’t beliéve such 
proselyting is treating the other fel 
low right; for instance, the other 
general agent who spent his time anid 
good money to educate an agent who 
might answer your siren call.” 


AUTHORITY LIMITED. 





Insurance Commissioner Cole Cannot 
Punish a Company for Acts Com- 
mitted Outside Tennessee. 





iy decree of the Federal Court In- 
surance Commissioner Cole of Ten- 
nessee, is prohibited from revoking 
the license of the State Mutual Life. 
of Rome, Ga. The commissioner 
sought to cancel the company’s au- 
thority because of the issuance by it 
of “board contract” policies. The 
court declared that so long as the 
practice complained of was not com 
mitted in Tennessee, Mr. Cole had 
no jurisdiction, his authority being 
restricted strictly to State lines. 





Fallacy of Co-operative Insurance. 


When handing the genera] agent of 
one of the sterling life insurance com- 
panies of New York, completed proofs 
of the death of her husband, a few 
days ago, the widow tearfully said: 
“I only wish my husband had con- 
tined this policy for its original 
amount, instead of taking the advice 
of supposed friends and reducing it 
to its paid-up value, and then inves» 
ing in the contracts of fraternal or- 
(lers. Had he held steadfast to his 
original purpose I would be far better 
off financially, and my poor husband 
would have been more reconciled to 
leaving me. Perhaps, though. 
knowledge of my sad experience with 
co-operative insurance may profit oth 
ers, who are tempted to surrender 
the protection afforded by a policy 
in a solvent legal reserve company.” 


THE EASTERN UNDERWRITER. 


OPINION OF ATTORNEY GENERAL 





Mr. Jackson Holds Life Companies 
Privileged to Issue Various Policy 
Forms Outside New York. 


Reversing an opinion previously 
expressed by State Superintendent o! 
Insurance Kelsey, Attorney General 
Jackscn of New York, holds that the 
State life insurance companies are 
privileged to use other than the forms 
of policies prescribed in the statutes, 
in territory outside of the Empire 
State, 

Mr. Jackson's opinion, Written is ie- 
sponse to a formal inquiry made by 
Mr. Kelsey is as here given: 


STATE OF NEW YORK, 


Attorney General’s Office, 
Albany, Oct. 21, 1907. 
Hon. Otto Kelsey, 
Superintendent cf Insurance, 
Albany, N. Y. 


Dear Sir: 


I beg to acknowledge receipt of 
your favor of the 23rd ult., submitting 
the question of whether domestic life 
insurance companies have a_ lega} 
right to issue outside of New York 
State forms of policies different from 
the standard forms prescribed by Sec- 
tion 101 of the Insurance Law. 

In this connection you state that 
you have held that “under the lan- 
guage of the statute only standard 
forms of life insurance policies can 
be issued by New York companies 
either within or without the State: 
this ruling is a strict construction of 
somewhat ambiguous language.” 

It appears that this ruling was bas- 
ed on an application on behalf of the 
Mutual Life Insurance Company, the 
Security Mutual Life Insurance Com- 
pany and other companies, for a rul- 
ing, giving them the right to issue 
nolicies differing from the standard 
ferms in other States, and that in 
some other States, notably in Minne- 
sota, the New York standard form 
dees not comply with the Statutory 
requirements of those localities. * 

In my opinion, a careful study of 
the provisions of Section 101 of the 
Insurance Law, as amended by Chap- 
ter 714 of the laws of 1907, does not 
necessitate the strict ruling above re- 
ferred to. That section, so far as ma- 
terial. provides as follows: 

“On and after the first day of July 
1907, all policies of insurance other 
than industrial policies issued or de- 
liverel within this State by any do- 
mestic life insurance cerpcoration 
shall be in the forms hereby prescrib 
ed and not otherwise, save as herein- 
after provided.” 

And then after setting forth four 
standard forms of policy, the section 
prevides as follows: 

“Whenever any domestic life insur 
ance corporation shall desire to issue 
er deliver within this State any form 
of policy other than the forms herein 
provided it shall submit a proposed 
form of policy to the superintendent 
of insurance * * * and the super 
intendent may * * * approve the 
said form with or without modifica- 
ticn thereof as may seem to him ex- 
pedient, and establish the same as a 
standard forms hereinbefore prescrib- 
ed or in establishing any additional 
standard form of. policy which anv 
domestic life insurance corporatior 
shall be entitled to use in addition to 
the forms hereby prescribed * * # 
nothing herein contained shall au 
thorize the superintendent of insur 
ance in amending or altering the 
standard form of policy as hereinbe 
fore provided to approve any altera 
tion of or amendment to any form of 
above prescribed, or any new form or 
provision or omission from any form 
or by any such approval to give vali- 
dity to any amendment, alteration or 
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omission which shall be in conflic: 
with any of the provisions of the In. 
surance Law. 

“Any thing herein contained to the 
ecntrary, notwithstanding any domes- 
tic life insurance corporation may is- 
sue and deliver in any other State 
or in any foreign country of may is- 
sue in this State or deliver in any 
other State or in any foreign country 
any forms of policy tiot iiiconsistent 
ith any of the provisions of the In- 
surance Law.” 

If it were the intention of the Leg- 
islature to forbid the issuance by a 
domestic life insuratice conipatiy of 
ahy policy other than the standard 
forms set forth in this section, it need 
not have inserted in the statute ds 
above quoted, the words “issue of de- 
liver within this State” and to so con- 
strue the statute gives no effect to 
these qualifying words nor to the last 
paragraph herein above quoted. The 
statute gives to the superintendent of 
insurance considerable discretioi to 
pass upon and approve variation froni 
the standard forms of policy set forth 
in that section, only requiring that 
such variations or modifications shall 
in no wise conflict or be inconsistent 
with any provision of the Insurance 
Law. 

I am inclined to the view that the 
statute should be construed as though 
it provided that domestic life insur- 
ance companies could only issue and 
deliver in this State the standar 
forms of policy, but that they might 
issue in this State and deliver in anv 
other State a variation or modifica- 
tion of the standard form approved 
by the Superintendert of insuratice 
provided, of course, that such change 
or modification should not be incon- 
sistent with the provisions of the 
statute. A different construction 
might well lead to preventing our do- 
mestic insurance corporations from 
doing business in other States of the 
Union which could not have been 
within the legislative intent. 

Yours truly, 
W. S. JACKSON, 
Attorney-General. 


Pleased With Outlook, 


So far from being discouraged wit! 
present conditions on future prospects 
in the life insurance field, Frederick 
A. Griswold, of Hartford, Conn., gen 
eral agent for the Northwestern Mut- 


ual Life, and a steady producer ot 
good business, writing the ‘Eastern 
Underwriter,” under’ recent date, 
says: 


“During the nineteen years that ! 
have been engaged in life insurance 
work in this field, there never has 
been a time when the outlook for 
business was more favorable, and | 
believe that the situation is most en- 
couraging for a continuous anil 
steady growth of the great business 
cf legitimate life insurance. 

“It is unnecessary to review 
history of the business during the 
past years to seek for the reasons for 
this confidence. A weeding out pro 
cess has been going on and a much 
better condition prevails in the field 
There seems to be a disposition on 
the part of most of the agents of the 
regular companies to treat each othe: 
fairly and to recognize the fact that 
an injury or reflection upon one 
means’ a reflection upon all. The pub 
lic are more fully educated as te 
their real needs in the protection of 
their beneficiaries and their estates. 
and are more discriminating than 
ever before. 

“The business of my agency is very 
favorable as compared with previous 
years. Every man in the business 
who works intelligently and persist 
ently for any good company may 
be sure of doing a satisfactory dusi- 
ness at this time,” 


the 
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LIFE INSURANCE A BULWARK OF STRENGTH. 


THREE BILLION DOLLARS FOR THE STABILITY OF THE NATION— STANDS 





IMPREGNABLE AND RE- 


ASSURING AMIDST GRAVES T APPREHENSIONS AS TO FINANCIAL AND INDUSTRIAL COR- 


The closing half of October, 1907, 
will be recorded as a critical period 
in the history of American financial 
and industrial corporations. For the 
past decade amalgamations have been 
formed and values inflated to un- 
precedented points. Notwithstanding 
efforts put forth to reassure the pub- 
lic as to the solidity of the era of 
prosperity which the country has 
been enjoying,there has beenan un- 
der-current of fear and apprehension 
upon the part of the people that the 
structure rested upon an imperfect 
foundation which must ultimately re- 
sult in a general panic. 

With such a smouldering feeling 
existing it required but little to fan 
it into a flame which for a short 
time assumed threatening propor- 
tions. The markets was deluged with 
stocks of those desiring to unload 
and prices declined in proportion. The 
enormous losses of speculators which 
were given publicity from time to 
time, and the ultimate failure, of the 
Heinze crowd, together with the re- 
tirement of the heads of several bank- 
ing institutions, and in some instances 
the reorganization of the entire di- 
rectorate, gave impetus to the force 
headed in the direction of a general 
crash. Not for twenty years or more 
has there been such a run on banks 
and trust companies—the latter be- 
ing the principal sufferers. Imagine 
the spectacle of a giant trust com- 
pany which was able to pay out $8,-§ 
000,000 cash in one day being forced 
to close its doors, and other strong 
institutions being compelled to re 
sort to every possible means of de- 
lay to ward off the frantic demanil 
for deposit accounts. 

To add to the flame, chaos reigned 
in Pittsburg. the great industrial me- 
tropolis of the world. Industrial cor- 
porations went into the hands of re. 
ceivers; one trust company closed its 
doors and the Stock Exchange re- 
fused to open for business, fearing a 
fatal crash in the decline and sale 
of stocks and securities. 

A Great Anchor. 

While the Government with conr 
mendable promptitude rendered mag- 
nificent aid to stem the tide, an an- 
chor was cast out in one direction 
which steadied the great financial and 
industrial system and bid defiance to 
the frantic waves of general dis- 
trust which threatened to overwhelm 
the ship of prosperity. In the dark 
days, through which financial and in- 
dustrial corporations have just pass- 
ed, many captains of industry and fi- 
nance have breathed expressions of 
satisfaction because of the strength 
emanating from our life insurance 
system. Let us look at the relative 
position of life insurance in this crisis. 
Confidence Essential to Prosperity. 

The great source of strength to 
banks and trust companies was the 
assurance felt from satisfied deposit 
ors. The fear came from the ele- 
ment which, acting hastily and with- 
out proper regard for safety mad 
demands for cash returns of deposits 
which necessarily had been invested 
It can easily be seen that if all de- 
positors were to make immediate de- 
mand for deposits, no bank, however 
strong, could stand the pressure; it 
must have time to realize on its as- 
sets. Pressure brought to bear upon 
banks compels them to go cautiously 
as regards extending financial aid to 
industrial corporations, much to the 
embarrassment of the latfer. This 
was responsible for the trouble in 
P'ttsburg. 

In like manner the safety of the 
stock and security market, and the 
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value of corporate securities depend 
entirely upon the degree of confi- 
dence maintained by permanent in- 
vestors. This we believe is a well- 
recognized truth. It will therefore be 
interesting at this time to analyze 
the conditions of life insurance as of 
January ist, 1907, to ascertain the 
strength and assurance given, always 
bearing in mind that the investments 
are largely of a permanent nature. 
Not Contributors to Panics. 

We find that real estate aggregat- 
ing over $170,000,000 was ownei. 
While having but little bearing on 
the present situation, as a rule in- 
vestments of this nature are of de- 
cided benefit to the community in 
which they are made. 

There were outstanding in bonds 
and mortgages nearly one billion dol- 
lars or to be exact $826,418,442. 
Imagine the fear experienced’ at a 
time like this, lest demands should 
be made for money. To secure loans 
is a serious problem and to meet de- 
mands might mean heavy sacrifice in 
the disposal of property. But the 
above item held by life insurance 
companies is of a permanent nature. 
If the interest is paid, little fear need 
be experienced. 

Bonds owned by life insurance com- 
panies aggregate $1,299,394,605. Fi- 
nanciers may count upon the reten 
tion of these bonds. They were pur- 


chased as interest bearing invest- 
ments and not for speculative pur- 
poses. Reduced values emanate 


largely from a desire to unload—an 
over production in the market It 
can readily be understood what a 
safety valve it is to have positive 
assurance that there are over a bil- 
lion and a quarter of bonds which 
will not be used to add confusion to 
prevailing conditions in the market. 

To this item may be added that of 
$159,728,118 in stocks owned on Jan- 
uary ist. It is probably true that 
some sales have been made in this 
department but the fault lies with 
legislation and not management. 
However any sales made have been 
conducted in a judicious, business-like 
manner, and not as a result of a 
scare. 

Loans Not Subject to Call. 

It will also be noticed that life in 
surance companies had outstanding 
collateral loans aggregating $52,979.- 
490. As a rule, those securing such 
loans can feel reasonably sure that 
no hurried call will be made by the 
company. When proper collateral is 
obtained this asset is advantageous 
and profitable to the company: it 
must also be a source of strength to 
business men who have availed them. 
selves of this means of securing 
funds, especially when it is consid- 
ered that call money went up to 97 1-2 
within the past week. 

Probably one of the most interest- 


ing item is that of “Premium Notes 
and Loans,” amounting to $265,902, 
863, which means that policyholders 
have been favored with loans of over 
a quarter of a billion of dollars, their 
policies being the sole security. A 
policy loan cannot be called in. The 
participant need spend no time worry 
ing as to demands being made for 
repayment, and yet it is a tower of 
strength to be possessed of such a 
medium of aid, coupled as it is with 
substantial protection. Speaking up- 
on this subject a prominent citizen 
said that he made a calculation of his 
life insurance policies last week sim- 
ply to ascertain the amount of loans 
he could secure without bothering for 
collateral, or being subject to the 
large amount of trouble experienced 
in obtaining ordinary loans, and founil 
that he could borrow over $53,000. 

The cash in banks of offices on 
January list aggregated $69,531,565. 

Strong Arm of Safety. 

From the above it will be observed 
that nearly $3,000,000,000 of life in 
surance assets are so invested and 
carried as to be a guarantee of com- 
mercial, financial and industrial sta 
bility. There may be uncertainty in 
other directions, but in considering 
the danger sources, no concern need 
be felt as to the part ufe insurance 
will play in keeping permanency ip 
tinancial affairs. Were it not for this 
“strong arm” which shrewd business 
men knew was extended as a meas 
ure of protection, the crisis would 
not have been faced with the confi 
dence shown during the past two 
weeks. 

But there is another medium 
through which life insurance acts a. 
a preserving power. During the yea’ 
1906 there were paid in life insuranc 
premiums an aggregate of $526,594 
898, interest and other income bring 
ing the total up to two-thirds of a bil 
lion dollars. This may be termed as 
so much thrift and economy. A gre 
portion of this money is accumulat 
ed in banks for the purpose of paying 
premiums when due, so that bankin 
institutions are materially strength 
ened in this manner. These par 
ments may be termed as reasonably 
sure, consequently it is certain that 
in this channel at least will be a 
large supply of funds seeking sources 
of investment. There is paid out to 
policyholders during the year an ag- 
gregate of nearly $300,000,000. The 
greater portion of this finds its way to 
various banks, temporarily at least. 

What other business today can 
show such tangible good for the wa! 
fare of our nation? Even if one leaves 
out entirely the question of home 
and family protection; the develop- 
ment of habits of thrift and economy: 
the maintenance of independency and 
good citizenship, life insurance re 
mains as the greatest medium of com 


Excellent Agency 
Positiony ..... 


In three good States are open for 
up-to-date life managers and per- 


sonal writers. 


For particulars send age, occup- 
tion, reference and address 
“AGENCY,” In care of EASTERN UNDERWRITER 
105 William St., New York 


———— 


The 





New Policies 
(1907) 


Of the 


Equitable Life 


Of Iowa 
Are up-to-date in every re- 
spect,—including provisions 
lor 
Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values; 
Extended Insurance; 
Payment in Instalments, 
Limited or Continuous. 
Agents wanted in unoccupied 
territory. Write the Home 
Office, Des Moines, lowa. 





mercial, industrial and financial safe- 


ty Millions of dollars are paid out 
monthly for life insurance without aur 
questions, indicating absolute confi 
lence. There is no fear of a “run” 
as Was experienced in banking and 
trust circles. The business is of the 
most permanent nature and should ap- 
peal to the best salesmen in the land. 
No life insurance man need apolo- 
gize for his profession. The results 
achieved are almost beyond human 
comprehension. It would seem as 
though a man having in contempla 
tion a suitable field for life work 
would think seriously before leaving 


lls one, 


MAY REMAIN IN STATE. 


Possibility That Mutual Reserve Will 





Have Its Mississippi License 
Renewed. 
Insuran¢ \ ] I Cole, of 
is been made acquaint- 
with the Mutual Reserve Lifes 
version of its refusal to pay the claim 


Vicksburz, 


to operate 











n the State was revoked, and the 
ch iat the recalled au- 
hority, w again be granted. Of- 

ials of the company state that the 
cla int filed notice of suit with au 
igen hat had long since left its 
empl and that having no knowl- 
edg yf the litigation xment was 
taken against it by default. Collec. 


tion of the judg turn was plac. 
ed by the attorneys for the plaintiff 
hands of New York city law 
’ 10 fail to communicate with 
the Mutual Reserve, the first intima- 
tion had by the company of the case 
being the cancellation of its license 
ioner Cole, a step he was 
compelled to take under the laws of 
tate. While the company never 
hdrew Mississippi it ceased 
writing new business there for a s@a- 
months however anu 
general agent placed at 
Jackson and a drive for new 
premiums. 


ers, who failed 


‘ommiss 





from 





son: some ago, 


alert 


was 
made 


Favor Doubling of Capital. 
that the majority 
Life, of 
proposed in- 
stock from 
and will so vote 
to be held on 
proximo. The rumored mer- 
the Bankers’ Life with the Life 
Association of America, is declared to 
be without foundation in fact, the 
operating methods of the two organ- 
izations making consolidation impos- 
even were it desirable, 


It is understood 
stockholders of the Bankers’ 
New York, favor the 
crease of the Company's 
$100.000 to $200,000 
at the special meeting 
the 4th 


ger of 


sible 





4 
BS 
AN 

DA 

COMPANY 

When cne is ill he seeks for the 
caus alady in order to ap- 
ply such r ly as will most surely 
and speedily restore him to health. 
He does not ask the advice of his 
lawyer, no matter how learned he 
may be in th heory and practice of 
the law. He es not seek the opin- 
ion of his minister as to his physical 
condition, however eloquent and con- 
vincing the sermons of the 
preacher not demand the 


member of the legis- 















lature fr district to secure the 
passag ict » regulate the 
wer S va 1 ins. He 
lay e his phy- 
sic as spent a life-time in 
stuc intricacies of the human 
macl n investigating the 
meth¢ may be be employ 
ed ting any < the parts 
which may be out of order. A gen 
eral examination will show the partic- 
ular orguns affected Many of the 
vast number of parts which make up 
the whole will be found in perfect 
health, but even these will sooner or 
later suffer, unless the disease which 
affects the general s shall be 
removed. A condition of health in 
the entire body is essential to the 
proper working of each member. A 
constitution which is sound may be 
attacked by a fatal disease or a mala- 
dy caused by contagion or infection, 
but it may also be deranged by ar 
unusual strain of some part. It may 
be temporarily disturbed by over-eat- 
ing or drinking, or by exposure to 
outside influences of a harmful na- 
ture Whatever tl cau may be, 
an expert will understand its condi- 
tion and attacl cause of the 
trouble. Proper remedies, whether 
they shall be by takin licines, o: 
by dieting, or by any course of living, 
cannot be deter 1ed until the rea- 
son for the condition shall be known, 
and then the rer lies will depend 
upon many cor rations. The mind, 
the body, t! ecupation, surround 
ing—a!l must be studied. 
IIIness of Life Insurance. 

Life ur is suffering from ill- 
ness. Its constitutioy und; man} 
of the parts which go to make up the 
whole are in healthy condition thus 
far, althouch they may show the 
scars of anci younds. But it is a 
short-sighted and narrow view to 
take, tl ? ? n of this 
great flourish in the 
best s¢ S44 rd, unless the 
whole svst 1] be in a condition 
of rene 1 healt! 

The man w! suffering from any 
form of te Y illness will be 
pretty sure to get unsolicited advice 
from his bors and associates 
They will te } off-hand what is 
the mat h hir and what wil! 
cure hin And so there have been 

eX ssed opinion 
1 f the disorder in the 
ce syste! ind have pre 
back to the beginnings 





1 t a vstem was 

1 on perfectly sound 

reasr nine and that t+ has rrown in 
size and strencth through many gen 
erations. It flourished so long as it 
was confined to those purposes for 


which it was planned, but ambition 





tork held vnen some of its mana 
gers. and echemes were devised for 
diverting it from its legitimate pur 
pose 

T am not one of those who believe 
that ‘the leferred dividend is neces 
sarily ond essentially wrong, and I 
am oauite willing to admit that the 


protection of life insurance has been 
earried into many families which 
would not have had 


it but for this 


temptation. 
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But all the arguments 


that have been made to magnify the 
value 


an 


investment 
minimize 


of a life insurance policy as 
or speculation, and 


the importance of it as 


protection, have done much to cause 


the disorder which now affects the 
entire body. 

Life insurance exists for the pur- 
rose of repairing the loss occasioned 
by the premature destruction of a 
life which has a pecuniary value. It 
may incidentally be the means of ac- 


cumulating 
might 
insurance 


otherwise 
but a life 
a savings 


money which 
wasted or lost, 


company is not 


be 









bank and is not an investment bu- 
rean. It cannot take a man’s money 
and return it to him with the cur. 
rent rate of interest added, and throw 
in he life insurance beside. 
It never could do this, and that por- 
tion of the business which was done 
On any such representation was like 
food which cannot be digested. Some 
troubles can be cured at once, but 
some which have been long coming 
on it will take long to eradicate. 

The malady which affects life in 
surance can be traced to several 
causes—mismanagement at the home 
office and false methods in the field. 
Laws will not cure human diseases 
n will they alone affect a healthy 
and lasting recovery in corporations 
which are suffering from illness. 

I think it is safe to savy that the 
lisease, so far as it relates to the 
home offic managements, has been 
reated in such a way as to give hop 

an early recovery. This is not 
ue so much to 1] slation as it is 

» a much more powerful and far- 
eaching edicine ind that is pub 
( V 

Publicity As a Remedy. 
I ems to me that vou and you 
c s mn n pow 
é n ye ) t 1 ec pnleto 
Cl na ( vear, but » 





“QUR ILLNESS AND HOW SHALL WE CURE IT?” 


ADDRESS DELIVERED BEFORE THE LIFE UNDERWRITERS’ ASSOCIATION OF CHICAGO, TUES- 
NING, BY JOHN M. HOLCOMBE, PRESIDENT OF THE PHOENIX MUTUAL LIFE INSURANCE 


so conduct your business that mar; 
of the difficulties which afflict the 
system will gradually disaypear. 

A life insurance company can have 


but one object, and that is to furn- 
ish sound protection at a reason- 
able cost; and your sole purpose 


must be to explain not that this pro- 


tection can be secured at less than 
cost, but that the price is one which 
the insured can afford to pay for 
what he gets. Impossible estimates, 
unfair competition and abuse have 
no place in your work, if you wish 
to see the business placed upon a 
basis which will yield you satisfac- / 
tory returns in the future. 

The man who is induced to take 
a policy because he thinks he will 


personally make a profit in the trans- 
action, the person who is hesitating 
between two reputable companies and 
finally takes one because he is told 
that the other not worthy of his 
confidence, the one who accepts a 
policy contract because he can get it 
for than it is worth—these are 
undesirable policyholders both from 
the standpoint of the agency and the 
company, for they will not continue 
to their premiums and will join 
the multitude of those who will have 
good reason for saying that the sys- 
tem of life insurance has flaws which 
its own management will not rectify, 
nd which, therefore, the legislatures 
must control. 


is 


less 





pay 





The policyholders of a company | 
mu of necessity bear the expense 
f maintaining the home office, and 
with the constantly increasing re- 
quirements of analyzing the opera- 
ions in all their vast details, the cost 


will not decrease with a falling off of 
new business or even a decrease of 
insurance. To maintain 


outstanding 


a condition of health, therefore, and 
to attain the most favorable results, 


steady addition of well selected new 
lives is most desirable—always pro- 


Required by its Charter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Relief Ass’n, 


Of the District of Columbia, 
Chartered by Congress 1869. 


“Combines legal reserve safety with fraternal economy” 
An exceptional opportunity for producing agents. 


WM. 


MONTGOMERY, Sec’y 


Gorner 12th and G Streets, N. W., 


Washington, D. C. 





NATIONAL LIFE INSURANCE CO., 


T 


H. 


JOSEPH 
JAMES T 


MONTPELIER, VERMONT. 


Established in 1850. 
A. DE BOER, Prest, 
PHELPS, V 


ce-] res, 


| 


Operating in Thirty-eight States. 
H. M. CUTLER, Treasurer. 
A. B, BISBEE, Med. Director. 


JAMES B. ESTEE, 24 Vice-Pres C. EF. MOULTON, Actuary 
OSMAN D LARK, Secretary F. A. HOWLAND, Counsel. 

This Company held January 1, 1907, and gained during the past decade: 
ASSETS, - $ 37,511,373.24 - Gain, 177 per cent. 
SURPLUS, - $ 4,224,287.21 . Gain, 155 per cent. 
INSURANCE, - $151,253,090.00 - Gain, 109 per cent. 


F. 


M 


Its life, term and endowment contracts are liberal and attractive, 


MAKLEY 
149 Broadway, 
New York, N. Y. 
MULLENNEAUX, Mauager, 
119 State Bt., 
Albany, N. Y. 


Gen. Mgr., 


J. V. ALEXANDER, Gen. Mgr.. 
1154-6 Granite Bldg , 


Rochester, N. Y. 


A. H. GSELLER, Manager, 


9 Clinton 5t., 


— 
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FIRST MUTUAL 





Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Go. 
BOSTON, MASS. 





Operates on a full 31-2 per cent. Re- 
serve under Massachusetts Law, 
and offers the very best possible 
security, with a_ safe, 
equitable contract. 


FINANCIAL STATEMENT. 


Assets. Jan. 1, 1907 $42,826,918.89 
Liabilities 38,824,520.39 
Surplus 4,002,398.41 
Beni. F. Stevens, Pres. 


Alfred D. Foster, Vice-Pres. 





D. F. Appel, Secretary. 
J. A. Barbey, Asst. Sec’y. 
Wm. F. Davis, Asst. Sec’y. 
1860 47th Year 1907 


Home Life Insurance Company 


, of New York. 

GEORGE E. IDE, President. 
pS, eee ae rer $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 


(Deferred Dividends) ..1,621,413.00 
ge eee 1,083,648.98 
Insurance in Force ...... 86,113,559.00 


“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 

THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 





UNEXCELLED IN 
Favorable Mortality 
—and— 


Economy of Managemen‘ 


The Provident Life 
and Trust Company 


OF PHILADELPHIA. 
Rates of Premium Extremely Low 


and still further reduceg by 
Annual Dividends, 





CAUTION, 


I O you know that excessive CAUTION 

—carried to the extent of timidity—is 
responsible for more failures than pre- 
cipitancy ? An EFFORT, venturesome 
though it may be, is better than to be 
forever ‘‘Getting Ready.”’ 

Have vou ever felt chagrinned that you 
are not further alvanced than you were 
this time last year? Time is flying— 
every minute counts. The remedy for all 
this is work without worry. The worry 
will get you nothing; the work will 
yield you large returns. 

WE WANT CONSCIENTIOUS WORK 
ERS. We are so confident of results if 
the honest effort is made that we will 
pay commissions equal to those allowed 
under the Armstrong Law and JW ADDI- 
TION pay a salary sufficient to keep the 
wolf from the door. 

If you have the elements of success in 
your make-up let us show you howto 
make the most of them. Write to-day. 


Address JOHN T. MARTINDALE, Vice-President 
Box No. 188, Indianapolis, ludiana. 
Correspondence Strictly Confide ntial, 








a 
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vided that they are informed in ad- 

vance of the true nature of their con- 

tracts and the real condition and rea- 

sonable prospects of their company. 
Of Vital Ccncern to Agents. 

And what is true in this respect of 
the company is equally true of each 
of its agencies. Your income and 
what should be quite as important, 
your happiness and contentment, will 
depend upon the satisfaction of your 
policyholders, every one of whom 
should be helpful to you. If they 
have been honestly insured not only 
will they continue to pay premiums, 
but will take additional insurance, 
and by their commendations will 
make it easy to add to your mem- 
bers. Unfair attacks in the newspa- 
pers and where men gather to ex- 
change opinions, prejudice against 
our business, hostile legislation, do 
not emanate from those who have 
been insured fairly and who are get- 
ting a fair return for the premiums 
they are paying. Your policyholders 
should be your friends and you may 
be sure that such a condition is worth 
more to you in money even than high 
commissions and, bonuses, 

But the manager of some company 
may argue that the general condition 
of life insurance does not concern 
him because his own company is 
strong, and healthy, and growing suf- 
ficiently, in membership and _ re- 
sources. He may forget past illnesses 
which have been cured and have left 
no trace, for no human being and no 
corporation can show a perfect life. 


He mav feel sufficient in his own 
strength. But he and you if you rep- 
resent his company will surely be 


affected by any disease which ser- 
iously impairs the health of the great 
system of life insurance. 

The public and the legislators do 
not spend their time in contemplat- 
ing the virtues of corporations. They 
form opinions and make laws from 
hostile investigations of a system as 
a whole. You and I know that our 
business has saved thousands from 
lives of poverty and crime, that 1¢ 
has spared the pockets of many— 
who never contributed to it a dol- 
lar—from taxes for almshouses and 
prisons and criminal courts, that it 
has made it possible for the poor to 
conscientiously marry and that it has 
elevated the moral tone of the civilized 
world. We know all this and more; 
but when laws have been proposed, 
calculated to curtail the spread of 
this protection among those who need 
it most, and even to finally destroy 
the whole fabric, has there been a 
public protest against- such a mockery 
of the liberty for which our fathers 
fought? Have legislative committees 
sought for evidence of the good which 
life insurance has done, and tried 
to devise laws which should eliminate 
its evils without checking its bene- 
fits? I think not. And contemplat- 
ing all this, can any one of the great 
army who are in their various capac- 
ities engaged in this business say 
that he is not concerned in the wel- 
fare of the whole system? 

But a consideration of the obsta- 
cles in our path will not avail unless 
we can find means for removing 
them. A pathetic figure in mythology 
is the one who has forever rolling up 
hill a stone which always rolled 
back. But we are not condemned to 
such a hopeless task. The rocks and 
boulders which have of late seemed 
to obstruct the road, until many have 
sought other avenues, have only been 
dislodged by rains or earthquakes, 
and they can be cleared away if we 
see them distinctly and patiently re- 
move them one by one, 

Solicitor Essential Part of System. 
I believe in life insurance, and 
believe that the time will come when 
the intelligent, right-minded and 
thoughtful public will appreciate it at 
its true value. Even when that time 
comes they will not voluntarily apply 
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for insurance and bear the expenlie 
of proving trom near alld distail 
poilts that they are SUllavie Cail 


dates ior meuiverslp. Ale agelit él 
Ways has been and aiways Wili be au 
absolutely necessary part OL 
tem if its beneits are to be generaliy 


le sy + 


Spread abroad, and 1 believe that His! 


labors Will be tar better re 
the iuture than they evel 
in the past, Wo not tuat i 
looking ior the early arrivai 
miliiennium, When that 
comes the agent wili not 
for every insurable and Vaiudbie liie 
Will seek such an amount vi iile in- 
Surance as Will protect its dependelits 
and even the public agains. 
Human Seiiishness and procrastila- 
tion Will remain even With al appre- 
Clation of ali that lite insurance meals 


Wwarucda ii 
Nave bee 
Luin alu 
Ol tlic 
tiluc 


lappy 


ve leccucd, 


i055. 


to the individual abd the pubiic, And 
thereiore the agent must urge Lis 
piea and write ihe applicatiou aud 
bring the doctor. But he will Lot 
need to enter into elavorate argu 
ments to show that ilie Illsurauce 
is as legitinate a DbuUSINeSS as Ure 


insurance, or as bankilg, aud is col 
aucted With as much inleillgence, 
economy and honesty as either, 

it 1 am right 


then the question 
which presenis itseii to us is how 
we can hasten the arrival ol tUiiis 
time, 

We can base our arguments upon 
the value of human lite as shown | 
by the experience of imany gelera- 
tions, upou the duty which every 
oneowes to others, upon lle slabillily 


OL our Dusiness ll properiy COlUuUCcLed, 


as shown by Many exXampies, We 
shall show our ability to give sure 
protection, but we shail not ieed the 
uame of criticism by Claiming virtue 


for ourselves and denying it to others. 
“He that is without sin among you 
let him first cast a stone. there 
any company of which it Can De said 
that it has been and Without a 
stain? Is there any representative OL 
any company of whom it can 
Serted that he is without biemish: 
‘there are frauds among tarmers, in 
banking, in the law, in the pulpit, in 
lite insurance, It is proper to expose 
them and to Warm the unwary against 
them, 

it is best that a state 


is 


is 


be as- 


government 


should by laws protect its cilizens 
not only against violence, but aiso 
against aduiteration in food, medi- 
cine, life insurance, ‘ihere are good 
laws and bad laws; those which pro- 
tect the people in their just rignis, 
and those which interiere with the 
privileges which belong to a iree na- 
uon and which instil into the public 
mind the idea that the dishomest can 
be made honest and the ioolish wise 
by acts of the legislature. Such are 
demoralizing and weakening to the 
independence of a country. And yet 


general laws come from a general, 
even though mistaken, demand, and 
if time shows that they are wrong 
they will be remedied. 

A Friend of the People. 

It has been shown that there have 
been serious defects not in our busi- 
ness, but in the conduct of it. We 
shali not profit by claiming that pre- 
judice and resulting distrust have 
no foundation, They are based on 
facts but like many waves of criticism 
and theoretical reform, they have gone 
too far. We have been charged with 
faults which we have never com- 
mitted. Purposes have been attribut- 
ed to us which we have never enter- 


tained. Men posing reformers have 
sought to gain public applause and 


political advantage by trying to con- 
vict us of ignorance and a disregard 
of our trust. It is for us to show 
that our experience and- our labors 
are devoted to the honest prosecu- 
tion of the best business known to 
the commercial world. 

True life insurance is not overdone. 





‘The Agent’s Co 


The aggregate value of the insurable 





A capable, energetic, reliable man, 
or firm, to represent an up-to-date Ac- 


cident and Health Insurance Com- 
pany in Elmira, Syracuse and Ro- 
; chester. Up-to-date policy contracts 





and a direct contract for a general 
agency with renewals. Address “N. 
Y.,” The Eastern Underwriter office. 


A general agency for an old estab- 
lished casualty company doing Acci- 
dent, Health, Liability, 
and Burglar business, 
nent firm 


by a 


| 
| 
| 
| 


i 


aay. 





“ 
The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
ed 


|The most successful company 


lives in this country, lives upon whom 
others have a right to depend, is many 
times greater than all the insurance 
which is now or ever has been car- 
ried on hem. 

It is for us to so conduct our af-| 
fairs at the home office and in the 
field that we shall be recognized as/| 
the friends of the people and not 
their enemies. Then will our leg 
timate ld be opened to us and the! 
public and their representatives in| 
the governments will realize that we 
a peritorming a service which is 
ntit to their confidence and sup- 
} ni 

WANTED. 


Plate Glass | 
promi- | 
with best references, and | 


security if necessary, for Illinois, with | 


headquarters at Chicago. Address “M. 
& L.,” The Eastern Underwriter of- 
Tice. 

An exceptionally well posted life 
insurance man who has been for ten 
years with one of the most progres- 
sive of the larger life insurance com- 
panies, and who has demonstrated his 
ability to handle men, would like to 
rrespond with a company that 
would be appreciative of good work 

J Can offer the very best 


CO 


weil done. 


references, and demonstrate by re- 
sults my ability. Address “Honest,” 
The Eastern Underwriter office. 





right, experienced life insurance | 


Ab 
closer, who has worked with agents, 
and is capable of showing results, to 
accept a special agency for New York, | 
Pennsylvania, and Ohio. Salary and | 
expenses to the right man. Address 
“Salary,” The Eastern Underwriter | 
office 


General Agent with established of- | 


fice, would like to represent for St. 
Louis or Missouri, a first-class cas- 
ualty company. Address “H,” care 


Eastern Underwriter. 

A number of young men who are in 
a position to devote a part of their 
time to soliciting, by a life insurance 
company, well and favorably known 
in New York City. 


We want parties | 


'CLEAR 


in the world for its age. 
Cost and Protection 
Guaranteed. 

Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
fuli cash value with the 
State, 


Write for Information. 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 





James W. Hull, President. 
Theo, - All n, ‘Secretary, 
{ t. Sec. 


dycoupoil, AS 


This Company, with its more than fifty years oi 
ble practice, its solid finan- 
and liberal policies, all sub- 


successful and honor 
cial condition, its fai 





ject to the Non-Forfeiture Law of Massachusetts 
ee 





commends itself both to policy-holder and agent. 


For circulars and rates add 4 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 


SYER & FOSS, AGENTS 


GENERAL 





POLICIES 
REASONABLE CONTRACTS. 





TWVHESE FACTS stand | 

forth with deaervin ALWAYS 
importance in all Union 
Mutual forms. ihe Pol-| A PLACE 

‘cies are weil-known for] poy 

simplicity and  plain- 
neas: the Contracts, for] FAITHFUL 
sincerity and fairness in 
the treatment of agency WOR <ERS 


with large acquaintance, and who are | 


not afraid to work in order to in- 
crease their incomes. Thorough in- 
structions given by competent men, 
and foundation for future success 
furnished. Address, “Life Insurance,” 
Eastern Underwriter office. 


Industrious men who have had ex- 
perience in selling stock, to handle 
propositions of a progressive life in- 
surance company already organized, 
and doing a fair amount of business. 
This opportunity is an exceptionally 
good one. Men willing to devote part 
of their time to the work will be lib- 
erally remunerated. Address, “Suc- 
cess,” Eastern Underwriter office. 

A progressive Western life insur- 
ance company is ready to correspond 
with gentleman of ability, who can 
show successful records, for general 
agencies at Philadelphia, Harrisburg, 
and Pittsburg, Pa. Liberal contracts 
with long renewals to the right par- 
ties. Address, “Pennsylvania,” East- 
ern Underwriter office. 











TT 


UNION MUTUAL LIFE INURANCE (0., 


PORTLAND, MAINE, 
~FRED. E. RICHABDS, President. 


requirements, 


Epson D. ScoFIELD, 8pt., : 
Write 80 Brondway, New York City, 
either | THorsTten CHAsé, Supt., 


84 Adams 5t., Chicage, Til 


ee OE ee er eee eee 


TATE Matuai Life 


Assurance Company 


Worcester, Mass, 





Incorporated 1844, 





Financial Statement, Jan 1, 1907. 





Assets : $29,138,062.19 
ee a 26,318,347.00 
SURPLUS $2,819,715.19 


A. G. BULLOCK, President, 
H. M. WITTER, Secretary 
Burton H. Wright, Supt. of Agencies, 
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The favorable publicity the POLICYHOLDERS’ COMPANY has received makes it no stranger to the insur- 


ance agent and public. 


Your Opportunity, Mr. Agent, to share 
tures incorporated in policy contract. 
HOME OFFICE: 


in the success which is assured. 


Organization of General Agencies now going on throughout the State of Pennsylvania. 
Stock privilege and up-to-date fea- 


721 WALNUT STREET, PHILADELPHIA, PA. 





LOANS OF MUTUAL LIFE. 





Company’s Council Explains Why 
Certain Advances Were Made. 


Superintendent of Insurance Kelsey 
of New York, having been sharply 


whatever to do with the promotion of 
Mr. Harriman’s personal interest or 
the personal interests of any one con- 
nected with the Mutual Life is abso- 
lutely unwarranted, 

“Another loan which is made the 
subject of. wrongful presumption or 
intimation in the question reported, 


A STRONG FIGURE. 


Life Underwriters of the Country Owe 
Much to the Efforts of William 
Cc. Johnson. 
Among the men who have come 
prominently before the life insurance 


catechised by Matthew Fleming, WhO js g joan of $1,600,000, made to the fraternity during the past few years 
by direction of Governor Hughes is Northern New York Development is W. C. Johnson, manager in New 
conducting an investigation into the Company. This loan was originally York City for the Phoenix Mutual 
aatktnwe of tha ftate Insurance De made by the Mutual iife Nev. 18, ‘4f. _ ae Se ee 

workings of the State Insurance 1906. It was paid off, but was re- Previous to engaging in life insur- 


partment, concerning some loans re- 
cently made by the Mutual Life, un- 
der date of the 24th inst., received a 
letter, of which the subjoined is a 


newed June 7, 1907, for a year at 6 
per cent. On this loan the principal 
and interest is guaranteed by the 
Delaware & Hudson Canal Company. 


ance work, Mr. Johvwson was an at- 
torney, and the experience acquired 
as a counsellor stood him to good 
purpose when representing life in- 


copy, from James McKeen, the Mu-) fj jg gecyred by $1,920,000—in Hud- ‘Surance field men at Albany a ycar 
tual Life’s counsel, explaining the con valley Consolidated 5 per cent. 280 last spring. It will be recalled 
transaction. The letter reads: bonds that Mr. Johnson visited the capitol 

“It occurs to me to write a word “As is very well known, the Hud- Of the Empire State when the pro 
of explanation as to certain loans gon Valley Railroad sometime ago Posed new life insurance laws were 
made by this company during the jnto the control of the Delaware & under consideration for the oa 
present year which appear to have Hydson Canal Company, Its net earn- of presenting the agents’ views. His 
been the subject of criticism, at least, ings under present management are 28ument before the legislative com. 
by inuendo, in certain questions pur- very largely in excess of the interest M™ittee was a remarkably effective 
porting to have been put to you by on these bonds. These bonds have ¢, and his brief would have done 


Fleming. We have 
pursuant to 


Matthew C, 
Fleming, 


Mr. 
furnished Mr. 


been sold in large numbers at figures 
ranging above par. There would not 


credit to any lawyer of the country. 
It is a matter of history that there 


: : ans ade “ a "as considerable ificati in the 
his request, lists of the loans made be the slightest difficulty even at the was considerable modification in the 
by the mpany during the present im ; ‘ “pe sy : z bills as proposed before they were 
by the company auring present time in disposing of all these $01 : 

ar. In doing so, I venture to urge ; - > passed by the legislature, and no 
yeal n doing so, 5 bonds at prices largely exceeding the : +. 3 : 
Mr. Fleming in the event that there Si ester : . smal] portion of the credit in this 
Mr leming in the event thé uc“ Mutual Life’s loan. At the time this respect is due to Mr. Johnson 
appeared to be anything in any Of joan was made and at the time it was ; rage 


these loans which suggested any crit- 


alias ‘ a nlanati * : work performed by him was the spirit 

icism, to ask for an explanation be » adequate security sseial alain : y 

ain making them a subject of at- an vs oe lon — a ~— aa which prompted it. Most of those 

Ic 1aAIDES ¢t Il < Sut aL es yer-adde ruaré ee » ¥ ¢ ° 

tack and furnishing newspaper head- baie we Saag recta 1€ appearing in Albany upon that occa- 

ack ant +o Delaware & Hudson Canal Company.  g; w f in chat w be. 

lines of sensational character, I had “Apparently the only criticism Se ae ee ee ee F 

reason to suppose this course would made upon this loan last mentioned lieved to be a part of their duties, 
pan , Hey — : <i we but the action of Mr. Johnson, while - 

be pursued. is that the bonds held as collateral 


“I have not seen Mr. Fleming since 
this examination at Albany took place, 


renewed, it was only made upon am- 


are not actively dealt in in the Stock 
Exchange, and not there quoted day 


One of the best features of ttre 


representing the New York Life Un- 
derwriters’ Association, was entirely 
voluntary. He not only gave the nec- 


and have had too much ee oeaL. PY day. I am very sure that you, essary time for this purpose, but also 
with the m th rds of new —— ." * yourself, would not regard this as paid all of his own expenses. 
lication to hold him responsible Tor just ground for criticism, As a recompense for this service he 


pursued 
The vari- 


xamination 
papers 
corroborate 


the methods of e 


as reported in these 


ous reports, how‘ sce Reprise tner enlightenment, it will give me tional Association—an honor he did | 
sap nner os ea A a =i by pleasure to furnish it.” not seek and could not afford to ac- 
in several q pe ons p "sy Se Sees cept, 

Mr. Fleming, ! i eee ee neo Death of Prominent Fraternal Man. About six years ago Mr. Johnson 
least intimate l, — S i we gan hk aes became general agent in this city for 
© g nade Vv nis compan’ ‘ , - > ~ ni ¢ ifo ¢« j 
re iceamanae or illegal. ood that the We regret to note that on October ed gprncanayy Ling sg ae agg Pinte 
facts about them ought to have come 10th, é. We Myers, for many years the t ht of the 2 . on her ~~ 
to vour knowledge. and there is the Senate Secretary of the National Un sieiner rg a Scatia a” aaa acini 

furth r intimation that you have been 70n, with headquarters at Toledo, ad pede Be class of oheien ‘2 

Sattantans te Get gacertaining ‘these Ohio, passed away. Mr. Myers was sae ea noel “ oR al 
facts and in not taking some official one of the best known and highly es ra , h aie - seaesih F a 
2 f = teemed gentlemen connected with the ance and t oroughly versed the 
action on the subject. theory and practice of the business, 


“I beg toy assure you that I am un- 
able to discover anything ’ whatever 
warranting any such assumptions or 
intimations in these various questions 
put to yourself, It is quite true that 
several loans amounting in the aggre- 


“If there be anything in this mat- 
ter as to which you may desire fur- 


Order, and his death will be regretted 
by many friends. Mr, Edwin A. My 
succeeds him as secretary, and 
we are sure that the interests of the 
Union will not suffer in his hands. 


ers 





Importance and Very 





was mentioned throughout the coun- 
try as a desirable head of the Na- 


underwriters throughout the country 
feel that in Mr. Johnson they havea 
representative, who when occasion 
requires, both can and will ably cham- 
pion the rights of the field men. Ex 
ceedingly modest in demeanor, Mr. 


gate to ‘several millions of dollars Of Essential Johnson shrinks from the fame that 
have been made to the Illinois Cen- Helpful. has been thrust upon him, but the 
tral Railroad and some of these loans fates decreed that he is the man for 
have from time to time, been renew- Under the date of the 25th inst. Jo- an emergency, however complex and 
ed. All these loans were upon ample  seph Parish, of Detroit, manager of serious the problem offered for so- 


collateral. They were all unanimous- 
ly authorized by the Finance Com- 
mittee of the company. The rates of 


the Fidelity Mutual Life, said: “It 
affords me real pleasure to remark on 
the noticeable improvements in the 


lution may be. 
Still a young man Mr. Johnson, in 
all probability, is destined to become 


interest were advantageous. Eastern Underwriter. This week’s is- one of the commanding figures in the 
“A similar loan was made during sue was exceptional—brim full of im- life insurance world, and if such prove 





the year to the Southern Pacific Com- portant life news. In this present to be the case the business will be 
pany, also amply secured and at a time, when the public demands more the gainer thereby. 
favorable interest rate. The failure than ordinary knowledge and ability 


on the part of the company to avail from the life agents, a paper like Childs Dines His Predecessor. 
itself of an opportunity to make ad- yours is of essential importance and Arthur E. Childs, president of the 
vantageous loans of this description very helpful.” Columbia National Life, of Boston, 


might have been the subject of proper 
criticism by those interested in the 
company’s welfare. 





Upon appeal the United States Su- 
preme Court on Monday affirmed the 


on the evening of the 28rd inst., 
gave a dinne rin honor of his _ of- 
ficial predecessor, Col. Percy Parker. 


“That these loans had anything right of the Fidelity Mutual Life, of At the same time the home office 
whatever to do with the recent con- Philadelphia, to increase the assess Staff and agency force represented by 
troversy as to the control of the ments levied upon its old assessment Vice-President Ganse, presented Col. 


Central Railroad or anything 


Illinois 


business. 


Parker with a handsome loving cup. 


| Managers Wanted 

| IN 

RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 


Address; 
A. P. Earle, General Manager. 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 





Paid Up Capital $1,000,000.00 





AM READY to contract 
with “Producers” to 
represent an up-to-the- 

hour life company for excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana, Forty years of suc- 
cess. Higheststanding. Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
Penobscot Building, Detroit, 
Mich, 





ONLY ONE COMPANY HAS 


1. The Most Liberal 
ract. 
2. The Greatest Amount of Securl- 
ty Behind It, 
3. The Best Commission and Con- 
tract for the Agent. 
We want a District Manager in 
every center where we have no 
branch offize. Attractive terms 
and non-forfeitable renewals to 
good men. Write at once. 
FRANKLIN W. GANSE 
Vice-Pres. and Director 
of Agencies. 


Columbian National Life 


Insurance Company 
176 Federal St., Boston, Mass, 


Policy Cont- 








‘ Course of In:urance Education 


Our { Department for Farnishing 


| Prospects. New Model Policy 


ILL Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 





Write Home Office. 
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Life Insurance As a Civic Duty. 





Does the average citizen ever con 
sider to how great an extent he is a 
representative and a trustee for oth- 
ers in family life? Are not all the 
affairs of the family—so far as their 
support and comfort are concerned— 
in his hands? When he makes money 
he makes it for them; when he loses 
money he loses it for them. If he is 
prosperous they are prosperous; if he 
is poor they are poor. When a man 
marries he takes upon himself all 
the obligations and responsibilities of 
married life. He is free to decline 
them .if he .choose, but having ac- 
cepted them he is in honor bound to 
fulfil the obligations imposed. He 
is to provide a home, to support his 
wife in dignity and comfort. If chil- 
dren come to make glad his house- 
hold, he is their guardian and pro- 
tector both by ‘the ties of nature and 
the laws of the State. No enactment 
cf the legislative power can add ‘y 
his moral obligation to do his best by 
his wife and children. So every man 
who has a family is in the position 
of a trustee for others and acts in a 
fiduciary capacity. 

Now, if a guardian held in trust for 
children a valuable building and was 
paying for their support and educa- 
tion from the rentals of the build 
ing, would he be considered faithfu' 
to his trust if he left the building 
uninsured? Of course not. If the 
building burned ithe support of the 
children would be swept away, and 
the law would hold the trustee ac- 
countable. He would be required to 
show that he had used every rea- 
sonable precaution to protect the es- 
tate of his wards—and such precau- 
tion would certainly include the in- 
surance of their property. In such a 
case he would be adjudged account- 
able for the property lost. 

Is it not true that every father 
stands in practically this relation to 
his family? His children depend up- 
on his earnings just as the children 
in the other case depended on the 
rentals of the building. If death de- 
stroys his life, his earnings cease 
just as the rentals ceased. And just 
as the trustee was in duty bound to 
insure the building, so the father is 
in duty bound to insure his life. In 
the case of the guardian the childrem 
would have a remedy in the courts, 
in the case of the father they have 
no remedy. Paternal love is suppos- 
ed to be sufficient, and in many cases 
it is, just as a high sense of honor 
is sufficient to make many trustees 
faithful to their trust. When we con- 
sider the deep and strong feeling that 
has been aroused against public and 
other officials who have been un- 
faithful when acting for others who 
were of no kin to them, we get a 








EASY MONEY 


Can Be Made By Agents Selling the 
ALL GUARANTEFD 


NEW low-cost 
Life Insur- 










THE PRUDENTIAL, 


Best & easiest selling 
policy in the market. 
We want Agents, 
We want Managers, 
We want YOU! 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the 
Staite of New Jersey. 

JOHN FP. DRYDEN, President. 
Home Office, NEWARK, N. J. 


glimpse of the wrong which a man 
does his family when he neglects to 
insure his life for their protection. 
—‘“News Letteret” of the New York 
Life. 





The Louisville District of the Pru- 
dential, Superintendent H. R. Ken- 
dall, is forging steadily to the front 
in both Ordinary and _ Industrial 
branches, and it is the expectation of 
the management to close the year 
among the first five or ten leaders in 
joint results throughout the entire 
country. The Industrial leaders 
among the assistants are: Messrs. 
Ireland, French, Scott and A. W. Ken- 
dall. In Ordinary the leaders are: 
Assistants, A. W. Kendall, Martin, 
Reader, Kaiser and Ireland. Agent 
D. Lampton leads the office for the 
year in joint results, but he is closely 
followed by Agents Ridgeway, Payne, 
McRae and Holzknecht. All things 
considered, the outlook for the Louis 
ville district for the balance of the 
year is exceedingly bright. 





No member of the Heathcote fam- 
ily has ever failed to succeed in the 
industrial business. Superintendent 
John Heatheote of the Harrisburg, 
Pa., district of the Metropolitan is no 
exception. The district is in excel- 
lent shape. The men are all hustlers 
as both Industrial and Ordinary re- 
sults indicate. 

Superintendent T. J..Stewart of the 
Toledo, Ohio, district of the Prudent- 
ial, reports that he has an able and 
enthusiastic staff and that the out- 
look was never brighter than at pres- 
ent. During the week of Oct. 7th the 
Toledo staff got together and wrote 
over $70,000 ordinary business. 





Good records are regularly bulle- 
tined by tthe Houston, Texas, district 
of the Metropolitan. Superintendent 
M. E. Strube has had some difficult 
work to do, but increases, while not 
very large, have been satisfactory, 
and we believe it only a question of 
time until that “Lone Star” city will 
be better known as an _ industrial 
field. 





W. H. Bell, who has for years been 
a successful superintendent of the 
Prudential at Amsterdam, N. Y., has 
resigned. The name of his successor 
has not yet been announced. 





The South Framingham, Mass., dis- 
trict of the John Hancock was never 
in better condition. Superintendent 
George Twite has the ability to make 
any district, where the staff is inter- 
ested, a success, and every member 
of the South Framingham district is 
willing, and is a success. 





The Life Insurance Company of 
Virginia’s agents are not favorable to 
lapses. Here is a record of no lapses 
in four weeks or more. Tucker of 
Newport News, not a lapse in 11 
weeks; Soux of Norfolk, not a lapse 
in 8 weeks; Gill of Richmond not a 
lapse in 6 weeks; Foese of Richmond; 
Harkey of Charlotte; Barker of Wins- 
ton; Howard of Columbia; Rogers of 
Piedmont, not a lapse in 5 weeks 
Hogan, Lynchburg; White, Norfolk: 
Baird, Petersburg; Fallis, Roanoke; 
Beatty, Charlotte; Dawson, Charles- 
ton; Steadman, Spartanburg; Calk, 
Sumter; Hildorn, New Orleans, No. 
2, and Perkins of Shreveport, not 
lapse in 4 weeks. 





Superintendent J. P. Mulhall, of the 
Utica, N. Y., district of the Metro- 
politan, has been enjoying a brief va- 
vation in Virginia. Mr., Mulhall is a 
graduate of the Staniland School; is 
a success, and the Utica district will 





“EUREKA 


Home Office, Richmond, Va. 


LIFE INSURANCE 


————> COMPANY 


Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 


A Safe, Sound, Reliable and Progressive Company | 


Liberal and up-to-date Ordinary 
respondence with personal writers 
Address: 


and Industrial 
solicited. 
PENN SQUARE BUILDING, PHILA DELPHIA, PA. 


Policies issyed. Cor- 





show such favorable results under bhi 
superintendency, that we anticipate 
seeing it among the “top notchers.” 





Philadelphia 10 district of the Pru 
dential, Superintendent C. A. Dun- 
lavey, succeeded in writing $141,500 
ordinary during the week of Octobe! 
7th. The combined results of Agents 
Samuel Gross, Morris Miller, Louis J. 
Santamarieé and Vivian Barrington 
amounted to $43,000 out of the pledg? 
of $45,000. During the week in ques- 
tion Assistant Superintendent Robin- 
son lead with $24,500 at his staff. 





Changes and promotions of the 
Life Insurance Company of Virginia 
during the week of October 25th, 
1907: 

Agent J. W. A. Humphries, of 
Unicn, Was appointed superintendent 
of that district as of October 28th. 
Agent R. L. Smith, of Atlanta, wild 
become an assistant in that district, 
commencing November 4th. 





Superintendent W. H. Smith of the 
Sandusky, Ohio, district of the Met- 
ropolitan, is always alive to current 
events. He has a staff of magnificent 
producers, and during the many years 
that he has been superintendent of 
the district, his work has been of a 
most satisfactory nature. 





Howard W. Choate, who for severa! 
years has represented the Prudentia! 
as agent and assistant at Detroit, 
Saginaw and other points and was re- 
cently an agent at Toledo, has been 
appointed an assistant at that place 





Harry F. Towson is doing most 
excellent work as superintendent of 
the Metropolitan at Reading, Pa. Mr 
Towson has had a very liberal educa- 
tion in the industrial business. He 
has been successful, and will no 
doubt make Reading even more prom 
inent than it was under that brilliant 
veteran, Stanley S. Davies. 





Grand Rapids, Oct. 28th.—During 
the week of October 14th, a special 
effort for Industrial was made in the 
Grand Rapids, Mich., district of the 
Prudential. Superintendent E. G. 
Squires, and resulted in 212 applica- 
tions from five assistant superinten- 
dents. This is what we call good 
work. Assistant Superintendent L. D 
Blackford of Lansing, Mich., has re- 
signed his assistancy, preferring an 
agency in Grand Rapids. John B 
Myers, who was recently promoted to 
n Home Office Inspectorship, spent 
Sunday with us. He apparently is 
well pleased with his new position. 
Dr. Arron P. Ward of the Home of- 
fice paid this district a visit during 
the week of October 23rd. 





As we have frequently said before, 
it is hard to down a good man. This 
is especially true in the case of Sup 
erintendent Stanford Painter, of the 
Faston, Pa., district of the Prudential. 
Mr. Painter for a period of one week, 
certainly, did a phenomena] business 
Bight hundred industrial applica 
tions for fifty-six dollars is something 
to be proud of, and the Eastern staff 
feels happy over attaining that result 


HARD ON GILLETTE. 


Former Vice-President of Mutual Life 
Gets Six Months in Penitentiary. 
Convicted of perjury when testifs 

ing regarding the affairs of the Mu 
tual Life, Dr. Walter R. Gillette, ex 
vice-president of the company, was on 
Monday sentenced to serve six 
months in the penitentiary. Dr. Gil 
lette’s physician testified that the 
former was suffering from fatty de 
generation of the heart, while Dis 
trict Attorney Jerome made a plea for 
judicial clemency. The extreme pen 
alty for the crime of perjury is ten 
years’ imprisonment. 


Period of Grace Allowed. 





Appreciating the serious embarrass 
ment that might easily be caused to 
such of its policyholders As carry de 
posits in recently suspended banks 
and trust companies, the New York 
Life has decided to grand 30 days’ 
grace to all who may have paid pre 
miums, with checks upon such insti 
tutions. 


Policyholders of the Mutual Re 
serve Life f New York, residing in 
Mississippi and Louisiana, have been 
urged to attend a meeting on the 4 
prox. in the Denechaud Hotel, New 
Orleans, “for the purpose of taking 
such steps as may be necessary for 
the protection of the interests and the 
legal rights of the policyholders.” 


Hard work, perseverance, 
humor and success. These are what 
constitute the elements of success in 
the Chattanooga, Tenn., district of 
the Metropolitan. “Charlie” H. Roy- 
alty is the worthy superintendent, 
and will in time make some other 
superintendents think. 


good 





To many of his old friends, the 
news of the retirement of W. C. 
Mason, who has been generally known 
as “Pop,” as superintendent of the 
Elmira district of the Prudential, to 
take effect November first, will be a 


surprise, but “Pop” has been a fait! 
ful and loyal agent, assistant ani 
superintendent, and deserves a rest 
Sometimes a district is mismanag 
ed, but in the case of the Hunting 
ton, W. Va., district of the Metro 
politan Superintendent Beverly Lake. 


makes no mistakes Huntington, as 
an industrial center may not be up 
to the average, but the detache! 
points and the loyalty of superinten- 
dent, agents, and assistants make it 
lecided winner. 

Teo much credit can not be given 
Superintendent Andrew Kirk, of the 
South Boston, Mass., district of thx 
John Hancock. “Andy” wag in turn 
an agent, assistant, and is now a 
superintendent. He knows the disap; 
pointments and discouragements @& 
the business, but with a cheery heart 
and word for all, he gets increases 
where another, with less diplomacy, 
would be a failure. 
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CONFIDENCE THE DESIDERATUM 

Considerable apprenension js felt in 
insurance circ.es, especially amons 
fire underwriters, as to the financial 
situation. It is regarded as certain 
that in several instances there will 
have to be a reduction of capital 1 
order to show a surplus. The ex- 
pected relief from the security mar- 
ket has not materialized; in fact con- 
ditions are far now than at 
any time during the Coupled 
with this, and adding to the embar- 
rassing predicament, losses remain 


worse 
year. 


excessive. 

In the Wall Street Journal appears 
an article relative to the need for 
confidence and co-operation which 
seems to supply suggestions of bene- 
fit at the present time. We reproduce 
the following: 

“Too much emphasis cannot be 
placed on the duty of standing should 
er to shoulder, on the part of institu- 
tions and individuals, in a time such 
as this. Not only in this market, with 
its latent jealousy and its keen com- 
petitions, but everywhere throughout 
the country where capita] has strug- 
gled with capital for control of prop- 
erties and policies, it is especially 
important that the waste of energy 
consumed in conflict should be unite 
in co-operation to restore confidence, 
build up credit, and entrench the fi 
nancial strength of the country be- 
yond the possibility of dislodgment. 

* * 

“During the past eight years man 
has given a superb exhibition of faith 
or confidence in man. It has been by 
means of this faith that the wonderful 
national] development of thc perind 
has been accomplished. We talk about 
the effect of the big gold production 
and the like, but mightier than any 
inflation produced by gold has been 
the power of faith. It has enabled 
our great captains of industry, like 
Moses of old, to strike the rock of 
national resources and, behold, rivers 
of wealth have gushed forth to enrich 
the land.” 





SORRY HE LAPSED. 


One of our readers in giving to a 
widow the settlement on a “paid-up” 
value—a small amount—on a_ policy 
carried by her deceased bushand, was 
greeted wiih the following: 


“I only wish my husband had con- 
tinued this policy for its original 
amount instead of taking the advice 
of supposed friends and reducing it 
to a paid-up vaiue and then insuring 
in fraternai orders. I would be better 
off financially, and he more reconciled 
to leave me. But probably my exper- 
ience may benefit others to advise 
their husbands to hold, fast when once 
insured in a good company. My 
friends shall be so advised by me,” 


No true friend will urge a man to 
lapse or discontinue life insurance, 
taken cut for the protection of his 


family, and a woman has a perfect 
right to question the sincerity of the 
expressions of love from a man who 
drops his insurance. 

When occurs to the bread- 
winner it is rarely that a woman can 
be found who will give way to her 
feelings of pain and sorrow when the 
cold fact that no provision was made 
for such a trying period becomes ap- 
parent. They prefer to seek for good 
qualities and conceal the 
great evidence of neglect which has 
been thrown suddenly upon them. 

The woman who has enjoyed every 
comfort and convenience, and _ suf- 
ficient for every needs, must 
face the problem of providing susten- 


death 


bury or 


day’s 


ance. It rarely occurs that they are 
prepared for the task and are com- 
pelled to suffer humiliation whicia 


would have been a dire insult, even 
as a suggestion to the husband while 
alive. 

The woman above referred to says 
she will let her friends know what 
resulted from a lapsed policy in her 
is a pity that more: did 
what it means. 


case and it 
not realize 








TERM INSURANCE, 

One of our subscribers in speaking 
of the reasons for so much term in 
surance being written states that in 
his opinion it is due to the life insur- 
ance investigation “poor settle- 
ments on tontine or deferred dividend 
policies.” He does not believe that 
the question of ageucy compensation 
enters into the matter. He says there 
was for some time a tendency to pur- 
chase life insurance protec- 
tion, keeping the excess or invest- 
ment premium out, or using it to pur- 
chase more insurance. 

However, he “We find that 
the business is changing and although 
we wrote a large volume of Term In- 
surance last year, yet of our writings 
this year the proportion of Term In- 
surance is less, and this Fall 
it is noticeable that most applica- 
tions received are calling for higher 
premium contracts. Within the last 
60 days there have been a good per- 
centage of 20 Year Endowment and 
Limited Payment Life contracts, and 
even 5 per cent gold bond policies, 
so that I believe confidence will be 
restored in a year or two so 
the writings will be as hereto- 





and 


merely 


says: 


much 


that 
fore.” 
Our correspondent also ealls atten- 
tion to another feature which ‘has a 
direct bearing on the subject. He 
,says: 
“The great comme.vial transactions 


which have come on apace the last 


few years call for large lines of com- 
mercial insurance, and that has been 
presented to large borrowers and 
banks. Naturally, as it is intended 
to be temporary insurance to cover a 
specific contingency or obligation, low 
priced policies are preferrable. In 
view of this situation agents have 
simply tried to meet a condition and 
fill a want in submitting Term In- 
surance. The period of conversion 
is going on and many who have taken 
low priced insurance will change to 


the more desirable forms.” 
Undoubtedly there is much truth in 


these statements. Term Insurance has 
a special place in the work of a life 
insurance salesman, but we fear it 
has in many instances been used be- 
cause it is easier to sell. 





The Attorney General and Superin- 
tendent of Insurance of New York 
State seem to have little regard for 
the opinion of each other. Hence 
companies hardly realize where they 
are at. There is now a difference of 
opinion as to whether New York com- 
panies may or may not issue separate 
contracts outside the State. 





All life insurance companies operat- 
ing in Missouri have been advisel 
that forfeiture of their State license 
will be the penalty if they rebate any 
portion of the premium on any insur- 
ance they may write for Walter J. 
Holbrook of St. Louis, who is a candi- 
date for $100,000 of term insurance. 





Fire Waste Reduction. 


Commissioner Cole Insists That Loss 
Record Can be Curtailed by 
Companies and Agents. 


Addressing members of the Ten- 
nessee Association of Local Fire Un- 
derwriters, at their annual gathering 
at Nashville on Friday last, Insur- 
ance Commissioner Cole, of Tennes- 
see, who spoke upon the fire waste 
of the country, held that the present 
excessive and ever growing loss, was 
due to three primary causes, name- 
ly; “Poor building laws; lax inspec- 
tions; over insurance.” Mr. Cole 
maintained that through co-operation 
companies and agents might do much 
to improve existing conditions and 
urged them to undertake the task. 

Following the consideration of a 
number of matters upon the _ pro- 
gramme, the association elected as 
its officers for another year the fo!- 
lowing: President C. W. Olson, Chat- 
tanooga; first vice-president, John 
3urns, Nashville; second vice-presi- 
dent, George T. Wofford, Johnson 
City; third vice-president, R. C. Wil 
liamson, Memphis; secretary and 
treasurer, Sol Moyses, Chattanooga. 

Executive Committee—R. P. John. 
son, Knoxville; R. E. Walker, Mary: 
ville; C. E. Hendricks, Harriman; 
Hart Caldwell, Clarksville; R. H. 
Fitzgerald, South Pittsburg; J. B. Me- 
Kee, Nashville; D. A. Fisher, Mem- 
phis. 

Nashville being a central point and 
convenient of access it was decided 
to make the city that permanent meet- 
ing place of the organization. 





Because of the Robertson revenue 
law, the Union Central Life, will on 
January first, join the long list of the 
insurance companies that have with- 
drawn from Texas. 





WHY IT IS HERE. 
President C. J. Edwards Tells of the 
Creation of the National Asso- 
ciation of Life Underwriters. 


Speaking before the members of 
the Montreal Association of Life Un- 
derwriters, on Monday evening, 
Charles Jerome Edwards, president ot 
the National Association of Life Un- 
derwriters, spoke as tollowing con- 
cerning the reasons that calied the 
organization into being, and the op- 
portunities and responsibilities before 
m=: 

Association Work. 

Every time I come “Over the line,” 
I feel that I am truly in the house 
of my friends. And your greeting 
this evening is only added evidence 
of the friendship and _ hospitality 
which it has always been my happy 
fortune to enjoy at the hands of my 
Canadian brethren; and I am partic- 
ularly fortunate in the relation which 
Mr. Herbert Cox bears towards me as 
the vice-president of the national as- 
sociation, aiding as he does by his 
voice, influence and labor the attain- 
ment of results, of which his. high 
order of character is a guarantee. 

So many of your members here 
are my persona] friends—so many of 
you have aided by voice and added 
by your effort, to the honors which 
have fallen to me in the presidency 
of the national association—that 1 
may justly feel I am truly an inter- 
national officer, in more than one 
sense. For,-I am sure, it is by our 
hearts and our sympathies we are 
more often bound than by sordid bus- 
iness interest, or the mere selfishness 
of individual advantage. 

I have taken as a subject for my 
remarks this evening, the broad field 
of association work—the excuse for 
the association, its opportunities for 
good and its responsibilities. For we 
cannot create an association and as- 
sume to stand for something in prin- 
ciple, and for the good of our profes- 
sion, without at the same time taking 
upon ourselves the white-man’s bur- 
den of responsibility. And therein 
is the obligation to “make good.” It 
was in Boston 18 years ago that we 
formed our first association in the 
states. Since then there has been a 
steady progressive upbuilding, until 
now We number 52 associations—dom 
iciled in practically every state, from 
the Atlantic to the Pacific; supple- 
mented by the magnificent extension 
and development throughout this do- 
minion of the “Association Idea.” 

Possibly there was no latent sus- 
picion in the minds of the early 
founders of the association, that in 
this upbuilding thé¢re would result 
widespread interest and advantage 
from a union of strength: I suppose 
their original thought was, that local 
associations would meet together 
from time to time as a mutual ad- 
miration society, eat a good dinner 
and listen to witty speeches; andj 
that each year a national convention 
would be held where delegates would 
listen to ethical papers, and discuss 
the general theories of life insurance 

Opposed Inimical Legislation. 

These, I will admit, were in a way 
interesting, helpful and productive of 
good; but no one foresaw the occa- 
sion when it would remain for the 
Life Underwriters’ Associations to 
save the nation, as it were; no one 
supposed that a crisis would arrive 
in the life insurance business, such 
as would appall and dishearten even 
the bravest and most optimistic of 
men. But when such occasion did 
arise, we realized at last the poten- 
tiality of the Life Underwriters’ As- 
sociation; for it was through their 
functions and by their energy, as the 


‘ organized fighting body, representing 


18,000 agents in the State of New 
(Continued on page eleven.) 
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FIRE INSURANCE DEPARTMENT © 





BLACKWELDER RESIGNS. 





Veteran Western Manager of Niagara 
Fire Leaves Company’s 
Service. 


Of unusual interest to underwriters 
is the announcement that I, S. Black- 
welder, of Chicago, for twenty-seven 
years manager of the Western De- 
partment for the Niagara Fire, will, 
on January first, leave the company’s 
service, to enjoy a period of well mer- 
ited rest. Long a prominent figure 
in Western fire insurance circles, Mr. 
Blackwelder has been honored by the 
underwriting institutions of that sec- 
tion. For two years he served as 
president of the Union, and several 
times acted as chairman of its gov- 
erning committee. He has also head- 
ed many other Union committees and 
jis council has ever been highly re- 
garded. He is, moreover, the oldest 
living ex-president of the Fire Under- 
writers’ Association of the North 
west, 

A native of Illinois, Mr. Blackweld- 
er’s first connection with fire under- 
writing interests was in 1864, when 
he received the Hillsboro, Ill., agency 
of the Aetna Fire. “Later he became a 
field special for the company, contin 
uing to travel until 1881, when he 
was called to the service of the Ni- 
agara as the Western manager. 

A man of culture and excellent ad- 
dress, Mr. Blackwelder was a credit 
to the business. That he leaves it 
now is a matter of regret. 

While no definite announcement toc 
that end is made it is natural to in- 
fer that W. L. Steele, assistant man- 
ager of the Department, will succeed 
his present chief as manager of the 
department. 





A TEST CASE. 


First Important Litigation as Result 
of Kingston Earthquake Now 
Before Court. 

Upon the outcome of a case now 
before the court at Mandeville will 
depend the responsibility of the Brit- 
ish insurance companies for fire loss 
due to the severe Kingston earth- 
quake. The town, it will be re-called, 
was largely swept by a conflagration. 
following the severe seismic disturb- 
ances and damage estimated at $10,- 
000,000 ensued. All of the British 
fire insurance companies represented 
on the island, denied liability under 
the provisions of the earthquake ex- 
emption clause contained in their 
policies. The assured however, bav- 
ing in mind the generous manner in 
which the merchants at San Fran- 
cisco under like conditions were 
treated, insisted on collecting their 
indemnity. It was agreed that the 
litigation now under review, would 
constitute a test case, and if judg: 
ment was entered against the defend 
ant corporations, all the fire insur 
ance companies would treat with their 
unfortunate policyholders. The ques- 
tion to be submitted the jury in the 
present case is whether the fire and 
earthquake “had their origin in haz- 

ard.” 


To Issue Joint Policy. 





The Austin Fire and Common- 
wealth of Dallas are arranging to is- 
sue a joint policy under the name of 
American Underwriters. The Austin 
is operating in a number of States 
where the Commonwealth is not en- 
tered and plans are afcot to place 
the Commonwealth in all the fields 
where the Austin is operating. 

The president of the Austin Fire 
is George W. Jalonick and the com- 


pany, according to its last annual 
statement, had total assets of $:01,- 
768.78. I, Jalonick is president of 
the Commonwealth Fire and its ioial 


assets, according to the iast annua! 
statement, were $400,725.45. During 


the past yexr both companies nave 
considerably extended the gspliere oi 
their operations. 





GOOD FOR GREENVILLE. 
No Extended Credit for Fire ~ Insu:- 
ance Premiums—Others Should 
Follow. 


That Greenville, Pa., is determined 
to have a piace on the fire insurance 
map is quite certain. It seems as 
though it has been customary in the 
past to give extended credit for fire 
insurance premiums, even going sv 
far in some instances as to allow a 
three year premium stand until re- 
hnewal time came around. This is 
contrary to the methods prevailing i. 
other lines of business, so that the 
agents of the North Mercer County 
district got together to discuss the 
Situation an] take action towards cor- 
recting the evil. As a result the fol- 
lowing rule was unanimously passed: 

“Effective with the issuing of the 
November, 1907, policies, all prem- 
iums must be paid in full on or be- 
fore the twentieth of the following 
month in which the insurance is writ- 
ten.” 

It was shown at the meeting that 
fully twenty per cent of all the poli- 
cies issued have been a source of 
trouble to agents in the way of col- 
lections. Not only is there a heavy 
loss each year but agencies are com- 
pelled to spend a great deal of time 
in collecting money for the business 
they have already acquired. One ot 
the large offices keep a man engaged 
most of the time simply to make col- 
lections. 1n discussing the situation 
a leading local agent said: 

“Much consideration was given the 
fact that fire insurance is about the 
only thing in Greenville which up to 
the present time you can buy on 
credit, and outside of the banking 
business is the only commodity which 
should be a cash proposition. Com- 
panies have to pay cash when sett- 
ling losses and agents have to pay 
cash for all they get, therefore prop- 
erty-owners should unhesitatingly fall 
in line and place the fire insurance 
business on equal footing with var'i- 
ous other lines.” 

The agreement was entered into 
by tne following agents: H. C. Hoo- 
mer, M. M. Bond, Stanley A. Gilles- 
pie, Martin Kane and Q. J. Burnett, 
of Greenville; L. A. McCrumb of 
Jamestown and A. G. Loveland of 
Fredonia, 





On Trial for Arson. 


Former Postmaster Charles T. Vail, 
of West Postal, N. J., is undergoing 
trial for the reputed burning in No- 
vember last of a vacant building 
owned by him in order to secure the 
insurance carried thereon. The prop- 
erty was insured in the Standard 
Fire, of Trenton, which paid a fifty 
per cent. loss. Mr. Vail was tried for 
the alleged burning of his store, some 
months ago, but escaped conviction 
through a disagreement of the jury. 





Dover Firemen to be Paid. 


In lieu of the tax exemption de 
clared to be unconstitutional several 
years ago, the firemen of Dover, N. 
J., who attend sixty-five per cent. of 
the fires a year, will be paid $12 an- 
nually. 


FOR FUTURE CONSIDERATION. 


Subjects Referred to the Joint Con- 
ference Committee of Managers 
and Local Agents. 


Addressing FE. H. A. Correa, vice- 


president of the Home insurance 
Company, under Monday’s date, Hen- 
ry H, Putnam, secretary of the Na- 
tional Association of Local Fire In- 
surance Agents, wrote as follows: 
“By unanimous vote of our asso- 
ciation at its Richmond Convention, 
the secretary was instructed to con- 


vey to the company members of the 
Joint Conference Committee, our deep 
regret that none of them could be 
present at this convention as plan- 
ned at the time action was taken 
last February on President Clark’s 
motion. 

“We also wish to express to you 
and your fellow company members 
the happy selection of Manager Lock 
to represent your committee and to 
thank you for the cordial letter pre- 
sented to the convention through Mr. 
Lock, renewing the company pledge 
of co-operation with this association, 


and expressing the hope that at no 
distant date the companies expect 
further conference which will bring 


about that “hearty co-operation which 
will tend to better both the condition 
of the companies and their local rep- 
resentatives.” 

“As an evidence of our good feel- 
ing we beg to call your attention to 
the following matters referred by our 
association to the Joint Conference 
Committee for consideration: 

“Agency and Brokerage Compan 
ies*—It is recommended that the 
Joint Conference Committee seek the 
co-operation of companies in making 
a careful analysis of the practices of 
the companies in order that the mem- 
bers of our association may better 
know which are the enemies of the 
American Agency system and more 
consistently prefer our true friends. 
It is further recommended that a list 
of said companies to be preferred by 
agents in placing business shall be 
printed on the first page of each 
monthly issue of the Bulletin, this 
list to be approved by our grievance 
committee and labeled, ‘Cut this out 
and keep it before you.’ 

“‘And Vicinity’ Clause:—The Joint 
Conference Committe is requested to 
urge upon the careful consideration 
of the companies the belief of this as- 
sociation that the trouble involved in 
amending agents’ certificates of au- 
thority by making the territorial 
definite, will be much more 
than made gool by the benefits de- 
rived from such an amendment. 

“Uniform Blanks:—We recommend 
that our members of the Joint Con- 
ference Committee again request com- 
panies to prepare standard daily re- 


limits 


port and account current blanks for 
companies which may be willing to 
use them. 

“Multiple Risk Industries: —We 


recommend that this matter be refer- 
red to the Joint Conference Commit 
tee with a request for early consid- 
eration. 

“You will see in these resolutions 
the increasing confidence placed by 
loca] agents in the value of conference 
with the companies before suggest- 
ing definite action upon important 
problems in which both are interest- 
ed.” 





Tobacco Burnings. 





Again managing underwriters are 
concerned over the activity displayed 
by the tobacco growers in certain 
sections of Kentucky, who are bitter- 
ly hostile to the trust purchasing in- 
terests, and do not hesitate to threat- 
en any who may sell to the million- 


aire buyers. That the threats are not 


idle ones, those familiar with the 
men of the disturbed districts fully 
appreciate, late exhibitions of their 


willingness to burn warehouses stored 
with tobacco, being readily recalled. 
A number of special agents on the 
ground counsel the non-acceptance of 
their companies, 
situation clarifies. 


storage busine by 
until the present 
A PROGRESSIVE MOVE. 
New Hampshire Fire to Add $100,000 
to Its Capital—Now Authorized 
for $2,000,000. 


Looking to the future develop- 
nt of its business, the New Hamp- 
e Fire, of Manchester, sccured 
ithorit fr 1 the recent ses- 





most 





n of th state Legisiature, to in- 
crea t 000,000 its authorized 
capital effected the manage- 
ment plans to add to its present fig- 
v1 jual advances being made 
upon the basis of $100,000 at a time. 
Stockholders of the company on the 
24th inst., unanimously adopted a res 

lution calling for the issuance of 
( Y ck at this time, 
same to be sold at 150, the excess 
going to surplus As the stock of 
} } Fi is now sell- 
ing in tl ypen market about 200, it 
\ ! n what a plum those fort- 
unate enough to be assigned new 
h will receive 

T! record of this “Sound, Solid 
and Successful” New England fire in- 

Irance company is most creditable; 
and the reputation of the men now at 
its helm best attests that there will 
be no halting in its progressive ca- 
ree! 

ALLIANCE TO LEAVE US. 
(Continued from page one.) 
effort, fruitless it proved, to secure 
a re rsal or modification of the or- 
der. Meantime, the office of its Unit- 
ed States managers, Weed & Ken- 
ned had been reduced to the di- 
mensions of a Metropolitan agency, 
the ulations of the Alliance pro- 
hibiting the writing of more than an 
insignificant sum in a block The 
company VW of lit ise to brokers. 
A rica has abundant room for 
stalwart, nd well managed foreiga 

wel s tic fire insurance 

companie nd with good reason is 

uliariy friendly to the majority of 

lomiciled on the British Isl- 

I It no use, however, for a 

the light of history 

our people would have shed no tears 

had Allian never lighted upon 
hese shores 


Will Take Testimony 
leged Violation of 
Anti-Compact 


Regarding Al- 
Missouri's 
Law. 





Testimony in regard to the alleged 
part of fire insurance 
companies, members of the Western 
Union, will be taken, by the referee, 
Judge Longan, of Sedalia, in the of- 
fice of the insurance superintendent, 


Jefferson City, on the 4th proximo, It 


violation on the 


is just possible that Referee Longan 
may decided to take further testi- 
mony in Chicago and New York, 


Colonial in Pittsburg. 


K. Wm. Schuchman, of Pittsburg, 
has been appointed representative of 
the Colonial of New York for Alle- 


gheny County. Mr. Schuchman js one 
of Pittsburg’s most popular and pro- 
gressive young fire insurance men, 
representing the Agricultural, Colon- 
ial, Lebanon, Birmingham, Norwich 
Union and Farmers of York. 
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A GREAT ACHIEVEMENT. 

Profit to the Fortunate Shareholders 

of the Firemen’s Fund I!nsur 

ance Corporation. 

Stockholders who purchased shares 
of the Firemen’s Fund Insurance Cor- 
poration, formed in May, 1906, to take 
over the business of the Fireman's 
Fund, have had returned to them one 
half of their investment, plus 6 per 
cent, interest. The other half will 
be forthcoming under like conditions 
next May, when the corporation can 
be legally dissolved. It is expected, 
moreover, that the fortunate stock- 
holders of the institution will receive 
a dividend of thirty per cent., this 
representing the profit earned by the 
corporation during its brief career. 

Fire insurance history records no 
more meritorious episode than the 
manner in which the Fireman’s Fund 
Insurance Company extricated itself 
from the difficulties that well nigh 
overwhelmed it in the spring of 1906. 
The institution, being exceedingly 
popular in its home community, had 
«a great amount at risk both in San 
Francisco and other points affected 
by the earthquake and resultant con- 
flagration, though just how deeply it 
was involved no one could tell, its 
records being buried deep in the de 
bris caused by the catastrophy. With 
courage undaunted the management 
of the company worked out and suc- 
cessfully carried through a plan for 
the safety of its policyholders and 
the retention of one of the finest 
agency plants in the country 

An entirely new organization, call 
ed the Firemen’s Fund _ = Insurance 
Corporation was formed, and all out- 
standing risks of the old company 
turned over to it, thus permitting of 
the carrying on of the business with- 
out the slightest entanglement. Im- 
mediately the liabilities of the Fire- 
man’s Fund were discharged, which 
they were speedily and to the com- 
plete satisfaction of the assured, the 
company began writing anew with a 
clean slate and an untarnished rec- 
ord. Its business was turned over to 
it, and the emergency corporation, 
having served the purpose of its cre- 
ation, was placed in liquidation. That 
its managers have been able to so ad 
minister its affairs as to permit of 
the returns above noted, attest their 
ability as shrewd financiers as well 
us capable underwriters. 





DANGER AT CRESCENT CITY. 


Engineers Report Conflagration Haz- 
ard at New Orleans Severe One. 
Failure on the part of the public 

authorities to appropriate funds suf- 

ficient to permit the purchase of ad- 
ditional fire apparatus needed to Keep 
pace with the city’s needs, has ex- 
posed New Orleans to grave peril 
from conflagration. Such is the opin- 
ion of the engineers of the Lovisiana 

Fire Prevention Bureau, ,an organiza- 

tion that closely examines into the 

fire hazard of cities and towns in its 
home State. At the annual meeting 
of the Bureau, held several days ago, 

Chas. H. Pescay, its president, after 

reviewing the work of the organiza. 

tion in the past year, had this to say 
concerning the protective conditions 
f the Crescent City: 

‘The conflagration hazard of New 

Or'eans is ever present, and is a 


> 


source of concern to underwriters. 
When we consider the conflagrations 
of 1905 and 1906 and the attendant 
results. we haturally view our own 
city with some alarm. Such appall- 
ing disasters as Baltimore and San 
Francisco were not looked for, but 
have served to direct our attention 
‘o this city. The conflagration haz- 
ard in this city is very noticeable, 
though it must be admitted that it 
has been diminished by the erection 
cf a number of fire-resistive build- 
ings and the installation of private 
protection in a number of individual 
risks in the congested district. 

“However, it must be admitted that 
the fire department in this city should 
be classed as a three-story fire de- 
partment in a 15-story city. It is not 
of the board of fire commissioners or 
the officials and personne] of the de- 
partment I would complain, because 
in our several conferences with them 
we found they are accomplishing all 
they can with the means at their 
disposal. It is to the searcity of ap- 
paratus and insufficient money to 
maintain the department I would di- 
rect the attention of members and 
the insuring public. It is admitted 
that with the present amount of ap- 
paratus and number of men the de- 
partment is inadequate. The budget 
as now made only permits the main- 
tenance of present salary lists and 
provides for repairs and replace- 
ments: whereas, the department 
should be materially increased in ap- 
paratus and men, so as to continue 
the good fire record of the city, and 
at the same time maintain the exist- 
ing low insurance tax. It is a tax 
or expense to the merchants and prop- 
erty owners in either event.” 

BRANCHING OUT. 
Excelsior Fire Admitted to California 
—Now in Four States—Plan of 
Operation. 

Authority to operate in California 
has newly been given the Excelsior 
Fire, of New York, of which company 
P. B. Armstrong is president and 
directing force. In addition to the 
Golden State the institution is now 
writing in Maryland, Illinois and 
New York. To date its aggregate as- 
sumed liability is reputed to be $5,- 
000,000. Examiners from the home 
insurance department are busily em- 
ployed in overhauling its affairs, in 
an effort to discover whether the 
company has been seriously embar- 
rassed, through having $138,000 of its 
funds tied up with the Borough Bank 
of Brooklyn recently suspended. 

The’ Excelsior writes both partici- 
pating and non-participating policies. 
At Chicago it is a board member 
while at home it bids defiance to the 
New York Fire Insurance Exchange. 
The enmity of not a few local brok- 
ers has been aroused through the 
practice of direct business solicita- 
tion pursued by the Excelsior Fire, 
and the further habit of its president 
in protesting to the State Insurance 
Department against permitting large 
property owners going outside for 
excess indemnity before a risk has 
been offered his company. 





To extend the operations of the 
Roger Williams Fire, of Providence, 
the capital of the company is to be 
increased from $100,000 to $200,000, 
the new stock to be sold at $150, and 
the premium added to surplus. 





ORGANIZED 1865. 


Virginia State Insurance Co., _°f Richmond 


ASSETS 


GEO. L, CHRISTIAN, Pres. 


died a Riga les dane dws ton eget $821,402.42 


359,122.21 


ROBERT LECky, Jr, V. Pres. & Secy 


THE BASTERN UNDERWRITER. 


eee - - ~-~ 


MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 


Geo. A. Berry, President. 
John H. Claney, V.-Pres, & Treas. 
W. K. Reifsnyder, Secretary. 





WOOD BROTHERS 2 PECK 


100 WILLIAM ST., 
NEW YORK CITY. 


x 


Unusually well equipped for placing 
with high-grade companies, the sur 
plus business of out of town agents. 
Correspondence invited. Prompt and 
efficient service guaranteed. 





Northern Assurance Go. 


OF LONDON, ENG. 

U. S. Statement as of Jan. 1, 1907. 
Admitted Cash Assets ....$4,230,182 
All Liabilities, ine]. Res’rves.. 3,054,547 





Net Surplus in U. S. ...... $1,175,635 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 
GEORGE W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 
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Fire and Life 
Insurance Co. 
Gothenburg, Sweden 





ORGANIZED 1866 


United States Branch 
29 and 31 LIBERTY ST. 
NEW YORK CITY 
MORRIS L, DUNCAN, United States Mgr. 
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Royal Exchange Assurance 
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ESTABLISHED IN 1720. 


United States Branch. 


j 92 WILLIAM STREET, NEW YORK. 


‘ 


U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager 
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FIFTY-FOURTH YEAR. 


FARMERS’ 
FIRE INSURANCE 
COMPANY. 


YORK, PENNA. 
ee rrr reer $1,017,369.65 
$453,084.11 
W. H. MILLER, President, 
E. K. McCONKEY, 
Secretary and Treasurer. 





he Leading Fire Insurance Company 


ee 


WM. B. CLARK, President. 





Commercial Union Assurancs Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 





HERBERT BUXTON, Pres. am! Migr. 


Buxton Insuring Agency 
63 William St., New York 
Excess Lines handled anywhere. 


Good connections at Lloyds, London. 
Correspondents solicited. 











Organized 1872, 


GUARDIAN 


Fire Insurance Co. 
Of Pennsylvania. 





Capital............$200,000 
MIMUED . n0 id csicssps SS 
Net Surplus........ 70,405 


Robert Dickson, President. 


Executiv 


84 WILLIAM ST., 


Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 


ee 








Net Surplus........ 109,251 
R. D. Tweeddale, Ass’t Sec. 


e Offices: 


NEW YORK 


Capital............$200,0co 
ee 
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LOCAL AGENTS SURRENDER. 





Representatives At Muncie, _ind., 
Agree to Accept Rates Under 
Dean Schedule. 





The Muncie, Ind., rate contest was 
made an issue by the governing com- 
mittee of the Western Union. At this 
point the agents were banded togeth- 
er as a unit and refused to adopt 
the Dean rates unless certain conces- 
sions were given. The Muncie agems 
have been dillydallying for some time 
in regard to the new rates, due large- 
ly to the non-union field club clash- 
ing with the Union State board. The 
non-union field forces claim they have 
been ignored in rating matters and 
are against the government. 

Finally the Union companies gave 
the ultimatum to the Muncie agents 
that they could either adopt the rates 
or a salaried manager would be put 
in Muncie to represent the Union 
companies. The agents saw nothing 
ahead but a rate war and decided to 
yield. They adopted the new rates 
without condition. 

The stand of the companies at 
Muncie will have an effect at other 
points as the agents elsewhere will 
be asked to adopt the rates. 

Some criticism has been heard as 
to the Western Union ignoring the 
telegram of Secretary Putnam of the 
National Agency Association asking 
whether the newspaper reports as to 
the Indiana difficulties were correct, 
it was decided to make no reply. 
Some Western managers declare that 
the agency association was entitled 
to an answer. A member of the gov- 
erning committee said: 

“This is no controversy for the 
agency association and its secretary 
to intervene. We have the right to 
say at what rates we will take busi 
ness and if our agents refuse to ap- 
prove of these rates we propose to 
get some who will. The National as- 
sociation has nothing to say in such 
matters and we do not care to have 
its officers inject themselves into the 
affair.” 





“HANGING FIRE.” 





Watertown Officials Make No Effort 
to Reduce the City’s Severe 
Electrical Hazard. 





No effort to remedy the dangerous 
condition of Watertown, N. Y.. from 
an electrical standpoint has yet been 
made, and as the Board of Aldermen 
do not meet until the 6th prox., it is 
extremely improbable that anything 
will be done before that time, if at 
all. As a consequence the city is sub- 
ject at any moment to a repetition of 
the electrical fires that recently oc- 
curred, and which might easily as- 
sume dangerous proportions. 





FIRE TRAPS. 





Supervisor’s Committee Recommends 
the Closing of Several San 
Francisco Theaters. 





Under the spur of public opinion 
the Supervisor’s Fire Committee of 
San Francisco has recently taken 
steps to enforce the city ordinance 
regarding the fire protection of thea- 
ters which has long been a dead 
letter. The Committee recommends 
aceerding to “The Adjuster:” 

“That the licenses of the 
Davis, Empire, Wigwam, Novelty, Na- 
tional, Van Ness, Central and Lyceum 
theaters be revoked and that these 
fire traps, which in every way possible 
conflict with the provisions of the 
law. be closed. 

“It is also proposed at the sugges- 
tion of a special committee consist- 
ing of the fire marshal, chief build- 
ing inspector, Chief Inspector Porter 
of the Fire Underwriters’ Inspection 


Bureau and Chief Engineer Shaugh 
nessy that amendments be made to 
the building ordinance requiring one 
story theaters, having a capacity of 
500 persons, to have a court five feet 
wide on one side thereof; that doors 
and shutters in Class C buildings 
shall be of fireproof material and tha: 
all cloth and bunting, with the ex- 
ception of national flags, hung in 
theaters or buildings be treated with 
a fireproof chemical. 

The make shifts that were erected 
after the fire have been a menace to 
the lives of their patrons and the un- 
burnt district of San Francisco quite 
long enough and all those whose faul- 
ty construction and environments are 
such that with ordinary changes they 
remain still exceedingly dangerous 
should be condemned as public nuis- 
ances, and if the board of public 
works does its whole duty they wili 
be at once closed, as it is plainly 
within the power of the board to en- 
force the present existing law. 

“That delay in enforcing the law 
in this respect not only menaces life 
and property but retards the sub- 
stantial growth of the city, is seen in 
the instance of the Van Ness Thea- 
ter. “8 

“Immediately following the fire a 
desirable location was secured on Van 
Ness avenue and Geary street and 
the announcement made that construc- 
tion would at once begin on a first- 
class fireproof theater building, seven 
stories high, that would be an orna 
ment to the city. The foundation 
was laid and work rushed to the 
first story when the parties backing 
the enterprise secured permission 
from the Ruef administration to erect 
a “temporary” wooden structure fur- 
ther down on the avenue and work 
at once ceased on the Class A struc 
ture.” 





Philadelphia Fire Company Forming. 

So successful have Irvin Zimmer- 
man, Dr. H. H. Brown and Edward 
Norris, of Philadelphia, been in their 
efforts to secure subscriptions for 
stock of the proposed International 
Fire and Marine Insurance Company 
of the Quaker City, that incorporation 
papers will be applied for. It is in- 
tended to start with an authorized 
capital of $500,000 increasing the sum 
later to $5,000,000. 





Special Agent for Western of Pitts- 
burg. 


After twenty-five years’ connection 
with the Mechanics of Philadelphia, 
J. Walter Maull, has transferred his 
services to the Western Insurance 
Company, of Pittsburg, becoming its 
specia] agent in Eastern Pennsylvan- 
ia, New York and New Jersey. 





In John Ludwig, arrested on Sat- 
urday, upon the charge of setting fire 
to a building in 82nd street, Brook- 
lyn, the police feel that they have 
captured the man responsible for 
many of the incendiary fires that 
have taken place across the river of 
late. Ludwig, apparently had an un- 
controllable desire to see buildings 
burn. His sanity will be inquired 
into. 





For the adjustment of fire losses 
Robert M. Friend, of Richmond, Va, 
has organized the Adjustment Bu- 
reau, of that city. 





Police are investigating the robbery 
of $18,000 in gold and paper from the 
United States Expresss Company, in 
the Union depot at Milwaukee. The 
money was in transit from a Milwau- 
kee bank to a financial institution at 
Oshkosh. 


———— 


WHY IT IS HERE. 





(Continued from page eight.) 


York, that the four associations i: 
New York State were able to secur: 
from the legislature a modification of 
the original purpose of the Armstrong 
law. It was by association effort un 
der the guidance and judgment of an 


intelligent and unselfish law commit- ; 


tee, which secured for life insurance 
agents all over the United States an 
cpportunity for at least continuing in 
the business, and of making a living. 


Frankly, gentlemen, I believe had the 


the bill become a law as originally 
drafted and presented at Albany, prac- 
tically every life insurance 
would have been obliged to go out of 
business. 

And therein find the 


We reason— 


Samnue! Gans, 
Pr-sident 


Samuel Gans Co. 
143-147 Franklin St., N. Y. 


New York Chicago Atlanta 


Leopo!d Gans 
Viee Pres. & Gen’) Mer. 





agent | 


|RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 
Stocks handled at lowest percentage con- 

sistent with proper resu'ts, accompanied 
|always with C»sh Guarantee. Our 
} methods fortify adjusters in advance of clos- 

ing loss. 
| Always telegraph or telephoue at our 
| expense. 
Expert advice cheerfully given. 
EDWIN W. WILE, Resident Manager. 
| Home Office, Chicago, 2U7-209 E. Madison St 





the excuse, the advantage of the Life ! 


Underwriters’ Association. And it 
was not a selfish interest on the part 
of the associations in the State of 
New York, for while we were fighting 
a battle for our own self-preserva- 
tion, we also fought the battle for al! 
other agents in the United States; 
for as you know, with but few ex- 
ceptions, all the companies operating 
in any one of the States, became 
amenable to the New York law, by 
reason of thejr doing business in that 
State. 
Functions of Local Bodies. 

Now, as to the 
local association; it is my own be 
lief that an association instead of be 
ing considered as a nossible menace 
by the head office, should be an in 
strument for the protection of the 
company—of all companies. sy this 
1 mean that while life insurance com- 
panies have not been overcautious in 
the employment of agents in the past, 
nevertheless by the proper exercise of 
the association's own functions, the 
undesirable agent, the man who is un- 
satisfactory from any standpoint to 
be associated with us as an agent 


could be, and should be debarred 
from the profession. 

There are certain associations in 
the States, such as The Rochester 


Association, The Georgia Associa- 
tion, and The New York Association 
that maintain an extensive and thor 
ough system, whereby the 
ents, the character and the 
of an agent may become 
the manager with whom he is trying 
to make a contract; and I do not 
mean to refer particularly to the man 
who may be “crooked,” but the man 


abilities 


who may believe in his own abilities, | 
but | 
pro- | 


and has most honest intentions, 
lacks that order of ability to 
duce results and save a manager from 
loss of time and money. And fur 
ther, I have often found that one or 


two “dead ones” in an agency—the | 
malcontents and  disturbers—have | 
quite as bad an effect upon other | 
agents as the unreliable agent may | 
create by his methods. And it is of | 
vast importance to the agency man- | 


ager that he divorce both these types | 
\ 


from his agency. 

An association may adopt 
method; for instance, in the New 
York association, we have duplicated 
lists of thousands of names, covering 
experiences reported to the reference 
bureau maintained by the association, 
whereby any manager may apply for 


information and be put in possession | 


thereof, or in touch with the manager 
by whom the agent in question was 
previously employed. 


Some associations file, with a secre: | 


tary as clerk of the association, a 
list of all agents under contract, those 
at present employed, also thuse prev- 
iously connected with them, and be 
fore any manager in that territory en 
gages or negotiates with an agen 


he is thus able to gain definite and | 


reliable knowledge to guide him. 


I have myself saved a great deal of | 
money through these measures, anil | 


I know of other general agents who 


functions of the 


anteced- | 


known to | 


its own 


UEEN 
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even thousands 
they were 
put in possession of information 
which served to guide their judgment 
in dealing with strange agents. This 
is particularly true of the agent who 
demands an advance,. or wants a 
drawing account. To my mind, he 
i “remittance 

most of us. 


have saved hundreds, 
of dollars, merely becauss 


is closely akin to the 


man,” so familiar to 


Frankly, on of the unfortunate 
things in general agency work has 
been the practice of making  ad- 


lrresp 


vances to agents pectively; and 
in collating our information for the 


New York bureau, we have fouud 
men who were at ol and the same 
time drawing advances from two man- 
agers. 


Out With the Rebater. 


Another fundamental purpose of 
the Life’ Underwriters’ Association 


shculd be to abs divorce the 


rebating agent from the business. The 
New York association in 1904 estab- 
lished the anti-rebate bureau. In com- 
mon with other associations we had 
passed resolutions, protesting and in- 
veighing against the rebate, but that 
did not annul rebating. We appoint- 
ed a commit e and engaged a clerk 
who through the direction of the com- 
mittee collated information against 
rebaters an laid the same at the 
doors of the « pany for whom the 
business was written We meantime 


secured from panies an ap- 
proval of our plan, a a letter ad- 
dressed by them ty their managers, 
directing them to co-operate with us 
in suppressing the evil. The result 
was that many cases of suspected 
rebate were reported to us, which 
were followed up so energetically, al- 
most viciously, as to prove beyond 
doubt our intent and purpose to stop 
the practic: That we were success- 
ful is proven by the fact that during 
1906 we hardly ever heard of even a 
suspected case of rebat Remember 
it Was our policy to prevent rebating, 
not so much prosecute offenders; 
and we ar 1 with the results. 
And now, to helpful legislative 
by either the giver 
or receiver of the rebate becomes li- 
able to prosecution, and ged to 
give testi } reof ie evil has 
been entirely er 


And the “Twister.” 


But the most pernicious evil exist- 
agents Dus: 











T 











Ing in tue iile lusurau 


ness inat Ol iW ngs Lnhap- 
pliy tis Cuolldipiok Las veen prevai- 
€ut ior years, pariicuiariy ll NeW 


York city abd th Oluer large Celh- 


res. jn i¥vd, the Lilie Ulderwriters 


Association OL NeW Lork passed reso- 


lutions COldemming lie practice, ‘De 
first reSuil Was Ludal Lue Wabager alu 
agenisS Ol OMe Colupaly, WHICH SOliec- 
Wiat generally practiced Wis decep- 
tired irom the 


anoluer 


tTl0n Upon Lhe puuilec, I 
L 2 ? 
association. lle inager Oi 


company, Who recomended and ad- 


Vistu iS agenis im the practice Oi 
twisting, was not a member of the 
association, The issues were tus 
Cleariy defined, and 1 am happy to 


Say that, with the exception oi these 
two companies, the agents of all com- 
panies doing business in the city of 
New York entireiy reirain irom this 
nefarious practice. 

So much for the excuse and the 
workings of the association. A word 
further as to agency work as con- 
nected with work. We 
are all agreed that an agent should 
not be employed until his character 
and reputation have been fully in- 
vestigated and proven satislactory. 
Furthermore, | am intensely of the 
opinicn 


association 





rt a green mau should not 
be sent cut to sell life insurance ex- 
cept under the guidance of some Com- 
petent agent who understands the 
business. Oftentimes, such a new 


agent will unwittingly mislead or de- 
ceive an applicant, and 


thereafter 


THE EASTERN 


bring upon other agents disapproba- 
tion and create dissatisfaction with 
and trouble for the company. The 
confidence of the public and the fut- 
ure of the business should not be 


placed in jeopardy by allowing so- 
called agents, who know nothing 


about the business, to close contracts. 
Some of the most successful agencies 
I have known in the States have been 
those who would not allow new 
agents tu canvass except in company 
with old and tried men, and second- 
ly, who will not accept business from 
brokers or at least from other than 
regularly licensed underwriters. 
Field Practices. 

In this connection I cannot do bet- 
ter than to read a letter written by 
the gentleman who wears the blue 
ribbon of American citizenship, Grov- 
er Cleveland—who in writing the New 
York association on this very ques- 
tion, makes the following pertinent 
observations regarding the life asso- 
ciation and its responsibilities: 

“In my judgment this organization 
ought to be an instrumentality more 
effective than any other in correct- 
ing the abuses that have grown up 
in the life insurance business. The 
appalling mismanagement and dishon- 
esty at headquarters, which has late- 
ly been exposed, can be corrected by 
the strong hand of the law. But the 
ingeniously contrived deception in the 
field, which undermines the integrity 
of life insurance itself, and discredits 
its objects and purposes, presents a 
more difficult and obscure problem. 

“Since I have been brought into 
some relationship with the methods 
of life insurance, the things that have 
exasperated me the most, and most 
aroused my sympathies, have been 
iue pathetic tales of those who have 
been deceived by the sharp practices, 
the misrepresentations, and the down- 
right false pretences of life insurance 
agents and solicitors who have been 
turned loose to prey upon honest men 
under the guise of a mission of sacred 
import. ; 

“The usefulness of your associa- 
tion depends upon the success of its 
efforts to expose and correct this 
abuse wherever found. 

“It is absolutely certain that until 
this is in some way accomplished 
life insurance will continue discredit- 
ed, and its beneficial purposes re- 
main under suspicion.” 

This is a severe indictment, but 
we all know that it was warranted. 
It is the duty and the obligation of 
such associations as this to perman- 
ently keep out of the profession men 
whose acts impugn the character and 
pervert the opportunities of the hon- 
orable and efficient agent. Fellow- 
ship and cordiality mean much; help- 
fulness and progress count for more; 
but it is a standard of honesty and 
of character which we must set up 
and maintain, that will serve, not 
alone for our good, but widespread 
advantage and future satisfaction. 





Phoenix Mutual Life Agents Meet. 





During the visit of President Hol- 
combe, of the Phoenix Mutual Life, 
to Chicago, this week, Jules Girardin, 
local manager of the company, invit- 
ed the managers of the Phoenix Gen- 
eral Agents’ Association to gather 
in the city at the same time. A num- 
ber, including George C. Miles, of 
Alabama, and Will A. Waite, of 
Michigan, responded, and held a con- 
ference with Mr. Holcombe. On Tues- 
day Mr. Girardin entertained the Vis- 
itors at lunch at the Union League 
Club. 





F. C. Schroeder & Co., of Ambridge, 
Pa., have been appointed agents of 
the Agricultural of Watertown. The 
territory is covered by Special Agent 
K. Wm. Schuchman of Pittsburg. 


UNDERWRITER. 


COMMITTEES NAMED. 


Will Direct Work of National Asso- 
ciation of Life Underwriters. 





As Chairman of the Executive Com- 
mittee of the National Association of 
Life Underwriters, Charles W. Scovil, 
announces the appointment of the fol- 
lowing as members of the various 
standing committees of the organiza- 
tion for the year 1907-1908: 

Speakers: Charles Jerome Ed- 
wards, chairman, Brooklyn, N. Y; 
Herbert C. Cox, Toronto, Can.; Wil- 
liam H. Herrick, St. Louis, Mo.; John 
W. Whittington, Los Angeles, Cal.:; 
Everett H. Plummer, Philadelphia, 
Pa.; Richard E. Cochran, New York 
city; I. Layton Register, Philadel- 
phia, Pa.; William D, Wyman, Chi- 
cago, Ill.; John Dolph, Cincinnati, O.; 
Frank E. McMullen, Rochester, N. Y. 

Finance: Ernest Judson Clark, 
chairman, Baltimore, Md.; George A. 
Cooper, Syracuse, N. Y.; W. O. Cord, 
Dayton, Ohio; E. R. Putnam,, Roches- 
ter, N. Y.; N. D. Sills, Richmond, Va.; 
William J. Cameron, Birmingham, 
Ala.; H. H. Haskell, Los Angeles, Cal. 

Membership: William M. Wood, 
chairman, Pittsburg, Pa.; John C. 
Drewry, Raleigh, N. C.; J. Stanley 
Edwards, Denver, Col.; John H. Quin- 
lan, Newburg, N. Y.; F. L, Chesney, 
Kansas City, Mo.; William Goldman, 
Portland, Ore.; Stephen F. Woodman, 
3orton, Mass. 


Statisties: J. W. Iredell, Jr., chair- 
man, Cincinnati, Ohio; J. Putnam 
Stevens, Portland, Me.; J. Edward 


Meyers, Minneapolis, Minn.; Charles 
B. Van Slyke, Des Moines, Ia.; S. S. 
Voshel, New York city; F. E. Hitch- 
cock, Springfield, Ill.; H. A. Cray- 
croft, Dallas, Tex. 

Topics: William G. Carroll, chair- 
man, Philadelphia, Pa.; William Tol- 
man, Bridgeport, Conn.; W. P. Drap- 
er, Springfield, Mass.: James R. Nut- 
ting, Atlanta, Ga.; George H. Olm 
sted, Cleveland, Ohio; John D. Spenc- 
er, Salt Lake City, Utah; A. Homer 
Vipond, Montreal, Can. 

Prize Essays: Charles E. Ady, 
chairman, Omaha, Neb.; E. G. Ritch 
ie, Indianapolis, Ind.; Lester V. Bail- 
ey, Worcester, Mass.; Henry J. Pow- 
ell, Louisville, Ky.; C. W. Orr, Fort 
Wayne, Ind.; R. S. Campbell, Port 
nuron, Mich.; Mrs. Florence E. Shaal, 
Poston, Mass. 

Credentials: Geo. L. Root, chair 
man, Peoria, Ill.; Edmund E. Rice, 
Newark, N. J.; R. P. Dexter, Mont- 
gomery, Ala.; John F, Brown, Erie, 
Pa.; H. Wibert Spence, Grand Rapids, 


Mich.; Thomas J. Stewart, Toledo 
Ohio. 

Transportation: George Benham 
chairman, St. Louis, Mo.; William 


Van Sickle, Detroit, Mich.; J. A. Well- 
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man, Manchester, N. H.; A. R. Edmis- 
ton, Lincoln, Neb.; Benjamin J. Ap- 
ple, Savannah, Ga.; E..H. Lestock 
Gregory, San Francisco, Cal.; G. H. 
Simpson, Montreal, Can. 

The Press: Jas. W. Janney, chair- 
man, Chicago, Ill.; Fred A.C. Merril 
Buffalo, N. Y.; Thomas B. Young 
Wilmington, Del.; L, D. Wilkes, S 
Paul, Minn.; George H. Allen, Mon 
treal, Can.; H. L. Remmell, Little 
Rock, Ark. 





“LIFE INSURANCE FIFTY YEARS 


AGO AND NOW.” 

Comparing the business of life in 
surance of a half-century ago, with 
that of today, T. M. Nance, district 
manager of the Mutual Benefit Life, 
at Paduca, Ky., writes the “Eastern 
Underwriter” thus: “Fifty years ago 
life insurance was a speculation rath- 
er than an experiment; few realized 
what it meant, while the public gen- 
erally was skeptical as to its ultimate 
outcome. Company officials knew 
comparatively little about its underly- 
ing science, and their ignorance, in 
the light of present day knowledge 
was colossal. 

“It is different today. The average 

business man calculates upon carry- 
ing a good line of indemnity, just as 
he figures upon insuring his plant or 
residence against fire or marine dis 
aster, and he who fails to properly in 
sure is deemed negligent:-of his prop- 
er obligations. In spite of the gen 
eral recognition of the value of the 
indemnity, it is undeniably true that 
most men are under insured. To 
adequately protect his estate a man 
should carry indemnity sufficient to 
equal his earning capacity during the 
ance of his producing years. 
As the world grows in wisdom, 
life insurance is destined to occupy a 
place of increasing importance and 
the field workers will be accorded a 
position in the business world com- 
mensurate with their labors. 

“A present need is for more and 
better solicitors. For men who are 
competent to select the best kind of 
a policy for the assured and who 
have the moral courage to urge its 
acceptance, regardless of the fact 
that some other form perhaps pays 
the agent a larger commission. 

“Life insurance, to my mind, should 
never be referred to as an expense, 
nor as an investment, much less a 
speculation. Its need as _ protection 
should be emphasized, every feature 
of the contract being clearly and hon- 
estly pointed out to prospective insur- 
ers, so that the latter will in time be- 
come outsnoke champions of the bene- 
fits accruing from carrying a policy 
for a substantial amount in a strong 
life insurance company.” 








WANTED. 





General Agent with established of- 
fice and fine line of accident and 
health business, would like to repre- 
sent for Cincinnati and vicinity, a 
first class casualty company, not sat- 


isfied with its present connections 
there. Address, with best terms: 
“Colonel,” care “Eastern Underwrit- 
er.” 





Trained accountant, with experi- 
ence in large foreign fire insurance 
company, seeks a new connection 
where the chances for advancement 
are brighter than in his present po- 
sition. “Experience,” care “Eastern 
Underwriter.” 





Fire underwriter of managerial and 
special agency experience is open for 
a proposition to handle a progressive 
fire insurance agency or brokerage of- 
fice. Thoroughly familiar with every 
phase of the business and can give 
exceptional references, 


WANTED 


One of the most progressive local 
agencies in New York City, writing 
a large business, much of it of the 
preferred class, yielding exceptionally 
low loss ratio, is open for one or two 
additional companies. Address in con- 
fidence, L, R. 

An agency for New York City, of 
a fire insurance company by an un 
derwriter of unquestionable ability, 
who is thoroughly conversant with 
local conditions, and can write a large 
and profitable business. Address, 
“Up Town,” Eastern Underwriter of- 
fice. 

Atlantic City, an old established 
fire insurance office which has made 
money for all its companies, desires 
the representation of an additional 
company. Willing to accept the agency 
on commission and contingent arrange- 
ment. Address, “Atiantic City,” East- 
ern Underwriter office. 
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SELLING STOCK AND LIFE INSURANCE. 


FROM A TALK UPON THIS SUBJECT BY Ww. Cc. BALDWIN, PRESI- 
DENT PITTSBURGH LIFE AND TRUST COMPANY. 


Tontine or deferred dividend insur- 
ice is charged with having caused 

permitted the greatest evils that 
ve crept into the life insurance busi- 
To some extent this may be 
true, At the same time, I believe 

ere are purposes for which deferred 
lividend insurance fits in best and 
can be applied with more equity than 
ny other plan of insurance. How- 
I am not pleading :vr: the con- 
tinuance of deferred dividend insur- 
nee, and I believe wise : -tion has 
een taken in requiring annual ac- 
counting to be given. 

A greater evil is being permitted in 
many states, viz: the selling of the 
stock of a life insurance company, a 
holding company, or in some cases, an 
agency company, in connection with 
life insurance, If honestly sold, there 
does not appear to be any objection 
to selling stock of a life insurance 
company to the same person who in- 
sures his life in the company; how- 
ever, without entering into the vari- 
ous ways of operating the different 
schemes that have become common 
in connection with the stock, either 
of a life insurance company or one 
of the various other companies, lI 
desire to call your attention to the 
fact that if the stock of a life in- 
surance eompany is sold at 100 per 
cent. premium, and the capitajliza- 
tion of a company is $1,000,000, and 
if the $1,000,000 paid in as a premi- 
um or surplus is expended to organ- 
ize and promote the company, includ- 
ing, of course, the buying of life in- 
surance at a greater cost than is 
paid for it by the best managed com- 
panies, it will be impossible for the 
$1,000,000 that is so expended to ever 
be returned to the stockholders, or if 
it is returned to the stockholders, it 
will be impossible for the policyhold- 
ers to receive the dividends that have 
been promised them, or, in fact, any 
dividends. 

Stock At a Premium. 

For instance, a certain life insur- 
ance company was organized about 
five years ago on the basis of $1,000,- 
000 capital and $1,000,000 paid in sur- 
plus, making $2,000,000 of the stock- 
holders’ money invested in the cor- 
poration. The interest at 5 per cent. 
on $2,000,000 being $100,000 per an- 
num, in five years the company has 
had from interest earnings, $500,000 to 
spend, and that company has spent, 
in addition to this interest income 
on the $2,000,000, more than $500,000 
of the surplus that was paid by the 
stockholders, In addition to this, it 
spent from premiums received about 
$1,566,700, making the total amount 
expended about $2,566,700. It has at 


ness 


ever 
ry 


the present time insurance on its 
books of about $13,000,000, upon 
which the annual premium income, 


were it all to renew, would be about 
$450,000. Assuming the average load- 
ing on this premium income to be 
15 per cent., it would require every 
premium on this insurance to renew 
about twenty-nine years to reimburse 
the company the amount that has 
been spent to buy this insurance. I 
do not think it necessary to carry 
this illustration any further. 
Holding Corporations. 

In the case of another life insur- 
ance company that was organized 
about six years ago, a contract was 
made with two or more agency, or 
operating, or finance companies, which 
sold the stock, scattering it pretty 
generally over the United States, to 
the extent of about $3,500,000. This 
company at the present time has upon 
its books less than $40,000,000 of in- 


surance and its premium income is 
about $1,500,000. Without takiag into 
consideration the portion of the pre- 
miums which was expended in addi- 
tion to the $3,500,000 mentioned above, 
and assuming that the loading on this 
company’s premiums was 15 per cent., 
it would require all of this insurance 
to renew for about eleven years, and 
if all the loading on this business were 
paid to the purchasers of the stock 
in this holding company, they would 
have received back just their principal, 
without any interest on it, which, 
as you are aware, during sixteen years 
at legal interest, would’ amount to 
more than $7,000,000. If you can figure 
out where these investors in this 
stock are going to receive back their 
money, much less, how the policyhold- 
ers are going to receive any dividends, 
you can see further into such trans- 
actions that I can. 
Peddling To Policyholders. 

In another case, a certain life insur- 
ance company is selling its stock, the 
par value of which is $10.00, at $40.- 
00 per share, Its authorized capital 
is $1,000,000. If its stock is all sold 
at $40.00 per share, it will have real- 
ized $4,000,000 from its stockholders. 
Without carrying out an illustration 
as to the final results to the pur- 
chasers of the entire capital of this 
company, I will leave it to you to de- 
cide where they will come in as to 
an investment. However, take the 
purchaser of one share of this stock 
at $40.00. It would be necessary for 
him to receive each year $2.40 in 
order that he might receive legal in- 
terest upon his investment, If this 
company has spent $30.00 of the $40.- 
00 which the purchaser of the stock 
paid for it, it actually has but $10.00 
to invest to earn this $2.40, which 
would be required in order that the 
purchaser might be paid normal in- 
terest. You do not suppose for one 
moment that company can, by invest- 
ing that $10.00, earn any such sum 


upon it, as it would equal 24 per 
cent. Therefore, if the company re- 
turns even legal interest upon this 


investment, it will be necessary for 
it to take from the policyholders a 
sufficient sum to do so. However, in 
selling this stock, we are told that the 
purchasers of it are led to believe that 
they will receive as much as 33 per 
cent. in the way of dividends upon 
their stock, and large dividends on 
their life insurance, and that at the 
expiration of seven or eigth years 
they will have received back the en- 
tire principal of their investment and 
that their life insurance policies will 
be paid up entirely, and therefore they 
will receive from 30 per cent. to 50 
per cent, dividend annually upon their 
stock. 

Opportunity for Misrepresentation. 

It is the opportunity that is given 
to misrepresent in the placing of this 
stock that makes it dangerous to per- 
mit the sale of it in connection with 
life insurance. If the transaction 
Were conducted within the bounds of 
safety and with honesty, there could 
be no particular objection, The same 
is true of tontine or deferred dividend 
insurance, and as experience has prov- 
en that it was absolutely necessary 
to discontinue the sale of this plan of 
insurance for the very reason that 
some persons would misrepresent it, 
it is also necessary that the sale of 
stocks should be prevented for the 
same reason. Life insurance will not 
permit of the spending of any of the 
principal paid in by the stockholders. 
In my opinion a sufficient amount of 
capital should be paid in by the stock- 


holders, which if invested, will bring 
in a sufficient amount of income to 
meet the home office expenses for the 
first four or five years. The insur- 
ance should be secured within the 
expense portion of the premium. 
There is not, and should not be any 
such margin on life insurance as to 
permit of the spending of all of the 
premium and perhaps 100 per cent 
more to secure it, as only the dis 
honest endless chain game can bring 
it back, If a company does not have 
enough business upon its books at the 
expiration of five years, upon which 
there is sufficient profit to support 
the home office, the enterprise has 
not been a success, and neither th: 
stockholders nor the policyholders of 
the company will realize what the 

have expected in the way of returns 
from their investment, in the case 
of the stockholders, and from their 
insurance in the case of the policy- 
holders. 

The purpose for which life insuran« 
is intended does not permit—neither 
do the provisions in the premium pro 
vide—for any such profits as will re 
imburse those who have invested their 
money under any of the various plans 
that I have outlined, and numerous 
others that are being operated which 
I have not referred to. There is 
but little difference between a com- 
pany’s putting out its stock at a high 
premium and spending the money to 
purchase insurance at more than can 
be paid for it (upon good business 
principles) and the sale of stock with 
insurance, or the selling of the stock 
operating or agency companies All 
are of such character that they should 
not in any way be connected with 
so sacred a business as life insur 
ance. 





OUTLOOK ENCOURAGING. 
Probabilities Are That People’s Na- 
tional Fire, of Philadelphia, Will 
Soon Get Underway. 





Despite the depressed condition of 
the financial market, Louis S. Amon- 
son and those associated with him in 
promoting the People’s National] Fire, 
of Philadelphia, have worked to such 
good purpose that the early launching 
of the company is now assured. 


Charles B. Knight, for many years 
the successful general agent of the 
Prudential at Pittsburg, and who 
takes charge of Philadelphia for the 
company, January ist, has for some 
time been prominently identified with 
the Pittsburg Life Underwriters As- 
sociation, being an ex-president and 
member of the executive committee. 
His agency ranks first for the initial 
six weeks of the fall campaign of the 
Prudential. 
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VARIOUS TOPICS DISCUSSED. 


President Dunham, of The Travelers, 
Reviews Insurance Situation in 
Interesting Manner. 


(Continued fror last week’s issue.) 

“In the liability field there was 
considerable activit As I recall it 
now, the measure that are of great- 
est interest to us are those enacted 
in Massachusett and in Pennsylva- 
nia. I do not pect to weary you 
with an analysis of those laws, be- 
cause, so far as they affect our busi- 
ness, th will 1 explained in a 
meeting of the liability delegates, 
when you disso] to two branches 





Briefly, in Penr vania an employ- 
er’s liabilit 4 has been enacted 
which is more extreme than the act 
of Ma ] W nsin New 
York, Colora#o 1 other states. It 
shows a distinct tendency in the di 
rection if not to the extent in the 
direction. in which tl} English work 
man’ ‘ pensation act has gone,— 
that all ir ! uffered by any one 
in t ! t of his « pation shall 
b con I | bi the employer. 
That is to sav. that tl use, and the 
wear and ft] truction of men 
arantls ' t 1 pursuits shall 
be computed part of the expense 
of the product and paid for by the 
producer. Ther ems to me to be 
aama wiad i , Wl of that 
1 } ] trial conditions 
have ct » material ven 
within tl last generation, the rela- 
tion «¢ +} ’ to tl employed 
is not 1 when conditions 
were simpler. when civilization had 
not made tl advance that it has 
made now ¥ lation of the cor- 
D t 1 to t employed 
needs measures that were not neces- 
ary wt +} ind 1 employed 
men and t} ’ rsonal and a 
friendly relationship between them, I 
shall } | i 1 if t conten- 
tion dos not ntinue » that ulti- 
matelv wv hall } ty nearly, if 
not alt t] v] tne people of 
Enel ] a : +] r relations be- 
tween master and servant, and that 
all iniu must be ympensated for 
by the master i istained in his ser- 
vice The tender f legislation is 
distinctly in that lirection Such 
meas } T n necifically rec- 
ommended in M achusetts and in 
one or two other states, and a com- 
mission ’ 1 for tl purpose of 
considering 1 lation of that charac- 
ter in Connect t have pretty near- 
ly made the r recommendations. 
(To be continued next week.) 

JI. N.H ! Wheelir W. Va., 
has been appointed State agent for 
the Insurar Company of North Am- 
erica and the Philadelphia Underwrit- 
ers, 





SURPLUS LINES. LONDON LLOYDS. 





We can furnish you a policy covering up to $40,000 in ; LONDON 
LLOYDS Underwriters that accept American fir ness igh our wi- 
fice. Immediate binders given; 10 per cent. comn ! Send us fall 
formation; also a list of a few represented c¢ : 
carry. A warranty will be required in some one < ; i mentioned 
below: 

London & Lancashire Fire Insurance Company; Not B & Merca 
tile Insurance Company; Liverpoo! & London & Glo lt ran ( 
Phoenix Assurance Company, Limited; Comm: 1 Union A e Com- 
pany, Limited; Northern Assurance ( nany: Alliaz \ nee Company 
Limited; Royal Insurance Company: London Assuran f s li I 
ance Company of London; Continental Isurance Cot : <. York; Fire 


man’s Fund Insurance Company of San Francisco: H 1 Company) 


of New York; Hartford Fire Insurance Company of 


pany of North America. 


We invite Your Patronage and Promise Careful Attention to Your 


MARSH & McLENNAN, 


London Office, 
New York Office, 54 William St. 


23 Bishopsgate Street 


Chicago Offic 159 La Salle Stree 
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SURETY HAPPENINGS 





A CAPITAL MOVE. 
Directors of Aetna Indemnity Elect 
F. D. Kilburn President and 
Eliminate A. P. Heinze. 


Following the purchase last week 
of the entire Heinze interest in the 
stock of the Aetna Indemnity Com 


pany, the directors of the corporation 
on Tuesday elected Frederick D. Kil- 
burn, former State Superintendent of 
Banks for New York, president of the 
institution in succession to Arthur P. 
Heinze. Thus the speculative ele- 
ment that for the past yea? or more 
has been identified with the Aetna 
Indemnity is wholly eliminated and 
the company is decidedly better off 
in consequence, 

The ‘other officers of the corpora- 
tion remain as before, namely: Beek- 
man Hunt, vice-president; Samuel B. 
Brewster, treasurer, and Charles I. 
Brooks, secretary, insuring a continu- 


ance of the same steady, conserva- 
tively progressive course that has 
marked the administration of Mr. 
Hunt. 


As reorganized the directorate of 
the company is made up of Frederick 
D. Kilburn, Edward M. Morgan, Clar- 
ence .Lexow, James H. Webb, Anthony 
Stumpf, T. Tileston Wells, Beekman 
Hunt, Ernest E. Lorillard, Edward P. 
Metealt, Providence, R. I. Several ad- 
ditional names will be added later. 


Regarding the change Vice-Presi 
dent Hunt said: 

“The Heinze interest has been ab 
solutely eliminated from this com 
pany, and a strong financial interest 


has acquired control, with the concur 
rent approval of the insurance depart 
ment of New York and Connecticut. 
The company is perfectly sound. Not 
a share of United Copper stock re- 
mains in its possession. It was all 
gotten rid of before the present trou 
ble started. The Heinze interests got 
out of their own accord. They need- 
ed no urging. The present financial 
situation is regretted by us as de- 
positors in banks, but as far as our 
company is concerned it is not affect 
ed in the least by the situation.” 

3y invitation of the Aetna Indem 
nity’s management the Connecticut 
Insurance Department is now exam- 
ining the company’s affairs 

DR. KEELOR RETIRES. 


Well Known Underwriter to Super- 
vise Personal Business For 


a Time. 
The retirement of Dr. R. S. Kee- 
the secretaryship of the 


lor from 
Philadelphia 
Philadelphia, 


Casualty Company of 
is announced He in- 


tends re-entering the business later 
but for a time will supervise some 
property at Sanford, Fla. Dr. Keelor 
had planned to leave for the South 
some months ago, but found it im- 
possible to leave before now, 


Restricted to One Class of Business. 


|.ife insurance companies writing 
in Minnesota must confine themselves 
non-participating policies 


they write e's 


to issuing 
regardless of what 
vhere in the country. 


Suggested Increase of Bonding Limit. 


An ordinance recently offered in ths 
ity council of Philadelphia provides 
for the acceptance, by the public au- 
of bonds from any surety 


thorities, L 
the extent of five times 


company to 


paid up capital and surplus. The 


existing statute fixes the paid up cap- 
ital and surplus as the limit of accept- 
ed liability on any one contract. It 
is understood that the measure is 
designed to increase the writing ca- 
pacity in the city of one particular 
company, that has now on its books 
sufficient good business to reach the 
existing limitation. 


IMPROVEMENT SHOWN. 
Railway Accidents Being Steadily Re- 
duced, According to an 
Experienced Official. 

In a recently published magazine 
article, says the New York Commer- 
cial, W. S. St. George, general pas- 
senger and ticket agent of the Mis- 
souri, Kansas & Texas, engages in 
a thoughtful and interesting compar- 
ative discussion of railroad accidents 
ot American and foreign railroads. 
“Our European cousins,” says Mr. 
St. George, “point to their record with 
obvious pride, and attribute all our 
troubles to an inferior system and a 
disregard for life. Even on our own 
side of the ocean, we have not proper- 


ly gauged the situation, and have 
been too apt to blame the railways 
and their managers for the loss of 


life and injuries which have been re- 
corded almost daily in the _ public 
press. Our own citizens, each ab- 
sorbed in his own interests, read the 
paper at breakfast and condemn the 
railways; the European, and particu- 
larly the Englishman, obtains his in- 
formation in the same way and re- 
joices that he is ‘not like other men.’ 

“We must admit that the construc- 
tion and the system adopted on Euro- 
pean railroads is admirable, and un- 
der similar conditions could be copied 


after advantageously in this country, 
but the conditions are not similar. 
Here we have a new country, with 


business offerings always in advance 
of transportation facilities and a con- 
gestion which can only be relieved by 
working overtime at high pressure. 
It is true that the English and con- 
tinental roads handle a volume ot 
passengers which the American rail- 
Ways cannot expect to equal for many 
years to come. This is entirely ‘ow- 
ing to the greater density in popula- 


tion, When the American railways 
have caught up with the demands 
made upon them by an ever-increas- 


ing traffic and the business and popu- 
lation of the country, like water in 
a reservoir, has reached its level, the 
same safeguards in operation will be 
forthcoming and the trained employe 
will take the place of the raw ma- 
terial often found necessary under 
existing conditions. When that time 
comes, the percentage of accidents 
will be no greater than they are in 
the United Kingdom.” 

Quoting a statement by Slason 
Thompson, that the “enormous freight 


traffic is the overshadowing peril in 
railway operation in the United 
States,” being three times greater 
than that of all Europe, and freight 


trains figuring in three-fourths of big 
collisions here, Mr. St. George pre- 
sents statistics showing that Pitts- 
burgh alone receives and forwarcs 
nearly five times as many tons of 
freight as the total imports and ex- 
ports of Liverpool and London com 
bined, something that he believes will 
surprise even the best informed traf 
fic men of this country and of Eng 
land 

In closing, Mr. St. George, with nat 
ural pride and justification, takes oc 
easion to say that the Missouri, Kan 
sas & Texas, with over 3,900 miles 


CONTRACTORS PRESSED. 





Stringency of the Money Market Like- 
ly to Seriously Embarrass 
a Number of Builders. 


One effect of the present stringency 
of the money market has been to 
seriously embarrass a number of con- 
tractors, who having limited capital, 
depend upon borrowing sufficient cash 
to enable the completion of work un- 
dertaken. Unless conditions change 
for the better and quickly, surety 
companies are likely to be called: up- 
on to finish contracts their clients 
find themselves unable to complete. 





“Better Than Money in a Savings 
Bank.” 


KE. B. Quackenbush, of this city, 
executive agent of the personal acci- 


dent, health and oburgiary depart- 
ment of the Ocean Accident and 
Guarantee Corporation, for New 


York, Connecticut and Rhode Island, 
has just issued one of his characteris- 
tically breezy letters to his agency 
force, in which he announces the in- 
surance of his company’s latest and 
decidedly attractive personal acci- 
dent policy. The contracts pays triple 
benefits, the maximum indemnity be- 
ing $15,000, plus tse return of all 
premiums paid, together with four 
per cent compound interest. Mr 
Quackenbush maintains that it would 
be better for one to purchase this 
form of indemnity than it would be to 
place the money required as premiums 
in a savings bank, “for the reason 
that in the everlt of accidental death, 
the estate of the assured would se- 
cure the return of the principal in- 
vested, plus interest (all that a bank 
would allow) and in addition from 
$5,000 to $15,000 indemnity. The pre- 
mium for the triple benefit contract 
is $25.00 per annum.” 


Pittsburg Man. 





United American's 

ger. 
new manager for the Acci 
dent and Health Department of the 
United American Life, of Philadel 
phia, at Pittsburg, B. C. Bakewell 
expects to do a nice business H2 
has for the past two years been as- 
sociated with the Prudential. In 1906 
he ranked No. 7 among the leading 
producers and for this year has been 
well up with the first ten. In suc- 
ceeding W. W. Pipes, it is his inten- 
tion to cultivate the extensive brok- 
erage business in the Smoky City, as 
well as plant agencies in small towns 
and cities throughout Western Penn- 
sylvania. 


The 


James Munyon, Jr., of Elizabeth. 
N. J., last Thursday had a verdict of 
$470 recorded against him, as dam- 
ages suffered by William Castner, of 
Rahway. Munyon while automobile 
speeding, smashed a bakery wagon 
owned by Castner and so seriously 
injured the horse that it had to be 
killed. 





Committee on Legislation Named. 


President S. C. Durham, of the 
Board of Casualty and Surety Under- 
writers, has mamed the following 
officials as members of the associa- 
tion’s Committee on Legislation: 
John T. Stone, president Maryland 
Casualty Company; Wm. F. Moore, 


of railroad, “has the enviable distinc 
tion of never having had an accident 
in which a passenger has been killed 
while cn the company’s trains, neith 
er is there a record of a passenger 
dying from injuries sustained while 
riding in any of the company’s cars,” 


president New Amsterdam Casualty 
Company; Franklin J. Moore, genera! 
manager General Accident Assurance 
Company; William B. Joyce, presi- 
dent National Surety Company; Wil- 
liam Bro Smith, counsel Travelers’ 
Insurance Company. Mr. Durham, 
president of the Travelers, is chair- 
man. 





After Messenger Business. 

The Ocean Accident & Guarantee 
Corporation is making a drive in the 
insurance of messengers who are en- 
trusted with the handling of money 
for banks, merchants, manufacturers, 
railroad, express, mining companies, 
ete. It is considered that there is a 
great demand for this kind of insur- 
ance and it is pointed out that the 
daily papers are full of news about 
robberies of messengers. Rates, it 
is announced, are based upon a spe- 
cific hazard and discounts are allow- 
ed if the funds are in the custody of 
more than one messenger and if such 
messengers carry loaded fire arms. 





New Casualty Company About Ready. 

Arrangements for launching the 
Ohio Casualty Company, of Colum- 
bus, are being rapidly perfected, and 
it is anticipated the institution will 
be writing business within a short 
time. The institution is being form- 
ed entirely of Ohio parties, and will 
make an especial drive for business 
in its home field. 





C. Clark Howard, superintendent of 
agencies of the Great Eastern Cas 
ualty of New York, after spending a 
few days at home. left on the 28th 
inst., to continue his work with the 
general agents of the company 
throughout the field. Mr. Howard is 
a hard worker, well acquainted with 
the up-to-date contracts of the Great 


Eastern, and has many friends, a 
fact demonstrated by the large in- 
crease in business secured. by the 


company since he assumed his pres 
ent position. 





Denies Liability. 
Maintaining that coal is not mater- 
ial used in construction under the 


statute authorizing the issuance of 
its bond of $1.000 to the E. H. Denis 
ton of Burlington, Vt., the Unite: 
States Fidelity and Guaranty Com 
pany, of Baltimore, refused to admit 
liability, and stood suit for the 


amount. The court directed a verdict 
of $1,155.61 against it. 

Threugh the embezzlement of its 
cashier, the late Fred A. Boran, the 
Dollar Savings Bank of Akron, Ohio. 
lost $25,000, and may be retired from 
business. Boran committed suicide 
last Sunday afternoon. 








TRY THE 
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UNITED STATES 
CASUALTY COMPANY 


EDSON S. LOTT 


SECRETARY & GENERAL MANAGER 


141 BROADWAY 
NEW YORK 
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STRIKE INSURANCE. 





Interesting Information For Those 
Who Essay to Supply This 
Form of Indemnity. 





In view of the continued agitation 
in this country for strike insurance, 
and the effort of a small institution 
at Waterbury, Conn., to supply the 
need, the following from United 
States Consul Norton, of Chemnitz, 
regarding the increase in strikes in 
Germany, will be read with peculiar 
interest: 

During the preceding quarter, Jan- 
nuary-March, new strikes numbered 
248, while 293 strikes were terminat- 
@d, The corresponding figures in the 
quarter April-June were 642 and 761. 
A similar increase was recorded for 
lockouts, of which there were 65 new~ 
cases in the second quarter, and 120 
terminations. The building trades 
and closely allied industries were 
most seriously affected. New strikes 
and lockouts in these branches num- 


bered 243, while 269 cases came to 
a conclusion. 

The highest number of men in 
these occupations without work at 
any time as a result of srrikes and 


lockouts was 19,147. Next in import- 
ance were the izterruptiens in occu- 


pations dependent upon quarrying 
and excavation, in the metal trades, 
the packing and _ provision trade, 


transportation and clothing manufac- 
ture, 

The following statistics on various 
phases of the strikes are of general 


interest. Comparison is made with 
the corresponding data for the first 
quarter of the year, given in paren- 
theses, as follows: 

the 761 strikes which came to a 
conclusion affected 5,762  establish- 


ments or firms (1,025 in the preceding 
quarter). Of these, 1,535 came to a 
coupscte standstill, The highest num- 
ber of strikers at any time was 60,776 
(19,564 in the preceding | quarter). 
The highest number at any time of 
those deprived of work as a result of 
others striking was 2,945. Complete 
success was attained in 160 instances, 
partial success in 320, while 281 
strikes were without result. 

The 120 lockouts during the quarter 
affected 2,815 establishments, forcing 
343 to a complete cessation of opera- 
tions. The greatest number of work- 
men at any time reduced to idleness 
through lockouts was 33,549. How- 
ever, three lockouts were without re- 
sult, 51 were completely successful, 
60 partially so. The number of lock 
outs has increased at a more rapi:l 
ratio than that of strikes. 

In neither category has the record 
of the second quarter of 1906 been 
surpassed, viz, 1,067 strikes begun 
and 1,073 concluded; 134 lockouts be 


gun and 114 terminated. In Saxony, 
and especially in Chemnitz, serious 


delays were caused by the prolonged 
strikes in the building trades, which 
continued for about two months. In 
textile branches there was fortunate- 
ly almost no interruption from this 
cause, and therefore no break in the 
steady increase of Saxony’s textile 
exports to the United States. 





William A. Zahn of Pittsburg, says 
he has no intention of retiring from 
the fire insurance business as has 
been stated. He has an agency of the 
Home and the Pennsylvania Fire and 
will also represent the Law Union « 
Crown, with headquarters at the old 
stand, 402 Columbia Bank building 


In order to give his entire time to 
outside interest, Col. Clarence Hod 
son, of. Philadelphia, has resigned his 
general agency for the Roval Union 
Mutual Life, of Des Moines, 


THE EASTERN UNDERWRITE. 








Home Office, 


PLA'E GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


Daniel D. Whitney, Vice-Pres. 





METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. 


Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED. ¢ 


47 CEDAR STREET. 


Alonzo G. Brooks, Asst Sec. 











GREAT EASTERN 


CASUALTY AND INDEMNITY CO. 
New York 


290-294 Broadway, 


ACCIDENT AND 
HEALTH 
INSURANCE 





Capital - . ° 
Assets - ° - 
Surplus to Policyholders - 


$200,000.00 
$418,791 17 
$306,652.37 





Writes Best Policies 
Commercial 


Industrial 





Claims Paid Over Half a Million Dollars 





Liberal Contracts for men of 





LOUIS H.FIBEL - ° 


President 


otce and Character who can 
write business 








for Protection: f P le h 





j “THE FRANKFORT 


INSURANCE CoO. : 


OF FRANKFORT-ON-THE-MAIN, 
SSCABLISHED is6s. 


United States Department, 100 William Street, New York, N.Y 
TRUSTEES: 
RICHARD DELAFIELD. Pres. of Nationaal Park Bank 
ERNST Lanny acnaghry Lidenburg, Thalmann & Co. 
STUYVERSANT Fish, Director Illinois C il 
C. H. FRANKLIN, U.S. Mer. aud A semen. “NO. M SMITH. 
Employers and Public Liability, Elevator Insurance, Workmen’s Collective 
Teams, Burglary, Individual Accident and Health, and Industrial Accident , 
Deposited with Insurance Depa-tments inthe U.S 
Iders, 


Agents Wanied for Unoccrpicd Territory. 


GERMANY. 


JNO, M. SMITH, Sec. U.S. Bra’ ch 


$550,000.00 














Prospects Decidedly Encouraging. 

Speaking of the operations of the 
United Surety Company, of Balti 
more, one of its officials said: ‘“Whilé 
the business of the institution in com 
mon with that of other surety organ 
izations has been more or less quiet 
and of ‘a routine character 
the summer and early fall 
ewing to the fact that the court 
have not been in session, and other 
natural causes which reduced the vo!- 
ume of business for that period, nev- 
ertheless our production of new writ 
ings for the summer was far in ex 
cess of what we anticipated, and the 
volume now ccming in combined with 
the prospects before us, are most 
satisfactory. Progress is likewise be- 
ing achieved in the Personal Acci- 
dent. Health and Plate Glass depart- 
ments, which promises to become one 


months 


cf the most important branches of 
cur work.” 

A success in the South, James A 
owen, for years a special arent in 


the personal accident and health de- 
partment of the United States Cas 
valty Company. has transferred his 
field of activity from the 
Pocifie Coast. 


Atlantic City. N. J.. has been se 
lected as the place of meeting for the 
next annual convention of the Inter 
national Association of Accident Un 
derwriters. The gathering will take 
place in July, 


during 


South to the 


Experienced man with a record and 
ready to duplicate or excell it, as field 
representative for casualty company. 
Must have knowledge of liability and 
kindred lines and be able to secure 
and direct local agents. E. M., Eastern 
Underwriter Office. 





A gentleman who has been a suc 
cess aS a personal producer and or- 
ganizer is open for an engagement 
as Superintendent of Agencies, State 
Manager or General Agent, in a city 
of not less than two hundred thous- 
and population. References and bond 
if necessary. Address, “Successful,” 
The Eastern Underwriter, 105 Will. 
iams St., New York. 





Genera| Agent.—An active, capable 
man who understands life 
and handling agents is wanted to 
conduct a General Agency for a prom. 
inent life insurance company in a 
good field. Liberal contract to a man 


who can fulfill the requirements of the | 


position. 
writer, 


Write “D,” Eastern Under- 
105 William st., New York 





mee } 
Wanted—One of the leading life | 


| ment 


constitutes an ’ 
ito defeat claims, buy your insurance 
!in and sell the policies of 


OR A DEFINITE PROMISE TO 
PAY, well defined, no experi- 
and taking no chances that 
technical legal definition of, what 
accident will be used 


“The Central” of Pittsburg, Pa. 
Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover. 
Agents Wanted. 
For particulars address 


THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 








Annual Premiums 


Monthly Paymen's 


insurance | 





of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 





The Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 





David McClure, President. 


Andrew T. Sullivan, First Vice-Presi- 
dent 

Clinton D, Burdick, Second Vice-Presi- 
dent. 


Frank A. Condon, Third Vice-Pres. & 
Treasurer. - 


M. Joseph McCloskey, Fourth Vice- 
President 

Walter C. McClure, Secretary 

G. E. Hart, M. J. Mulrennan, Asst 


Secretaries 





The Empire State 


Surety Company 


$500,000.00. 
393,906.78. 


Capital 
Surplus 
Sur: tv and Ff delitvy Bonds, Liability, Burg- 


larv, P ate Glass, Boiler, Personal Accident 
and Health Insurance». 





William M. Tomlins, Jr ~esident 
Moss May First Vice President 
Willard P. Reide Second Vice Presicent 


| Daniel Stewart, Secretary 


| New York Office, 34 Pine St. 
Brooklyn Office, 192 Montague St. 


insurance companies desires a — —_ ———— ———_—_—_—-— 
General Agent of high standing, 

experience and energy for one, State Agent for Rhode Island: An 
of the New England States. Ex. | Unusually attractive proposition for a 
cellent field. Large business in| life insurance man who thoroughly 
force. Great opportunity for the | understands specialling old policy- 
right man. Address “Opportunity.” holders. Best references required. 


Eastern Underwriter, 105 William st.. 
New York City. 


Address “Rhode Island,” Eastern Qn- 
derwriter Office. 
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6 AN “Oy, 
Bio) \osciia® Fornishes All Classes of 


2 NOSE ZA 


>) | 
2 a 2 (HAS (OFFICIAL 


Fidelity and Surety Bonds 


And Issues 


Burglary, Personal 
dent, Health and Plate 





United Surety Company 


AcGi- 


ROLAND O. LAMB, Vice-President. 


None but the best forms of Life, 
Policies issued. 





WRITE FOR PARTICULARS. { 


HENRY G. PENNIMAN, President, 


United Surety Bldg. 


to the right men. 





Glass Insurance. 
ROBERT A, DOBBIN, Jr., Secretary, 


| JOHN HANCOCK BLDG., 
3altimore, Md, 


See our Optional Annuity Policy. 


The attention of Reliable Agents in sea ch of desi able contracts is called to the 
JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 
S. H. RHODES, President, 


WALTON L. CROCKER, Secretary. 


Term and Instalment 
Good Agency contracts 


Endowment, 


FRANCIS MARSH, 
'*-n-ger for Eastern Massachusetts, 


202 DEVONSHIRE STREET. 





: THE 
METROPOLITAN 
Life Insurance Co. 
(Incorporated by the State of New York) 




















a The Management of The Northwestern 
Che Northwestern '} Mutual Life Insurance Co. was en- 
Mutual Life Jusurance Co. Dareth by See Hew York Tegislature 
of Milwaukee ORGANIZED 1887 sede mentarery we businces polly of The 

H. L. PALMER, President Northwestern, 

A. S, HATHAWAY, Secretary And By The Public 





‘ a ‘ a because more insurance was applied for in 
“The Leading Industrial 1906 than in any previous year of The North- 
- P rowth if ntprat western’s 50 years of existence. 
Insurance Company in in ah of €o yey te Pores It is capable of easy demonstration thatThe 
ori ”? . : Northwestern is the best Company to insure in. 
America 1866 . s+ + + $ 22,517,043 See The Northwestern’s 1907 policy con- 
|... a 127,629,903 tract with its Dividend Options, Paid-up and 
AGENTS WANTED. LS ee 819,252,279 Endowment Options, Options of Settlement and 


and industri- 
to begin at 
complete 


Any honest, 
Ous Man, who is willing 
the bottom and 


a, hy] 
capabie 


acquire a 







knowledge of the details of the busi- 

ness by diligent study and practical 

experience, can, by demonstrating his 

capacity, establish his claim to the T. Wm. Pemberton, 1st Vice-Pres. 
highest position in the fiel It is 

within his certain reach. The oppor- 

tunities for merited advancement are 

unlimited. All needed explanations 

will be furnished upon application to 

the Company’s Superintendents in 

any cf the principal cities, or to the 

Home Office, No. 1 Madison Avenue, The PIONEER Southern 


New York City. 





GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital, 
Assets, 
Net Surplus, 


HEAD OFFICE: 
Cor. William and Cedar Streets. 


$1,000,000.00 
5,178,071.22 
1,094,932.62 





the new Automatic Loan feature. 

Issues Partnership and Corporation Insurance. 

For further infarmation or an Agency, address 
H. F. NORRIS, 


Superintendent of Agenc:es. 


Business of 1906 largest in history of Com- 
pany. Purely Mutual and transacts business 
only in healthful portions of United States. 




















J. G. Walker, President. 
W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company Of Virginis 


HOME OFFICE, RICHMOND, VIRGINIA. 

Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 

The LARGEST Southern Life Insurance Company. 





The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 


OVER— $3,000,000.00 
Pe a ee OVER—$55,000,000.09 
Organization. NEARLY—$8,000,000.00 


Total Payments to Policyholders since 








Security Mutual 
Life Insurance Company 


BINGHAMTON, N., Y. 


CHARLES M. TURNER, - . . Presiden 
Issues the New York Standard forms of 
policies providing annual dividends. Men 
of ability wanted in unoccupied territory. 
For particulars, address 
C. H. Jackson, Agency Sec’y, Home Office 








Assets 
Capital and Surplus 


This Company 


ROBERT J. HILLAS, 
E. LAW, 


‘ ; tant 4 
Assistant 5 


FRANK 
2nd 





cretary 


THE FIDELITY AND CASUALTY COMPANY 


LMGBGE OGld 80: Fume OO, FOG oc 566 cite eeasacse 
Grants Insurances as Follows: 


and Bonded Attorneys’ List. 
OFFICERS: 
GEORGE F. SEWARD, President. 


Vice-President, Secretary and Treas. 


Pittsburgh Life and 


$7,865,185.55 
2,622,129.12 
25,407,810.21 


“Endorsed at Home” 


mowed pg Rie “fgg for —— in pone og he Sgt Insurance in Force in Peansylvania Over 
idelity onds, Burglary, Plate Glass, Steam y11ier, - 

wheel, Employers, Public, Teams. Workmen’s Collective, $10,000,000 
Elevator and General Liability, Personal Accident, Health 


W. C. BALDWIN, Pres. 
Solicitors’ Contracts Direct 
with the Company 


No General Agents 
Assets Exceed Total Liabilities by More 
than $800,000 


HENRY CROSSLEY, 
Assistant Secretary. 
GEORGE W. ALLEN, 
2rd Assistant Secretary. 














PITTSBURGH LIFE B’LD’G, Pittsburgh, Pa. 


Trust Company, 


THE . 
Mutual Life 
Insurance Company 
of New York 


Under a2 New Management, 

With the standard policies and the 
safe-guards established by the law of 
New York—the most exacting ever 
enacted, 

With the company’s vast resources 
—greater by many millions than 
those of any other company in the 
world—now closely invested in the 





| 


most profitable securities consistent 
with safety, a 
With an economy of management 
equalled by few and excelled by none. 
maintains its place in the front rank 


; held by it for sixty-four years as, 





The best dividend-paying company, 
The best company for policyholders, 
The best company for agents, 


Apply for agéncy to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 
34 NASSAU STREET 
NEW YORK, N.Y 





$106.000,000 


Paid in Fire Losses 
in the United States alone during 











57 YEARS. 





BY THE 
LIVERPOOL 
AND T ONDON 


AND (| LOBE 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,335,961. 


NET SURPLUS 
$4,623,651. 

CONFLAGRATION PROOF. 

New York Office, 45 William St. 











